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Look Inside Beef’s Crystal Ball

It’s a Global World Out There
Who is Powering the Export Surge?
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VIEW FROM THE BLOCK

he cow/calf producer is sure
in the drivers seat! We've
probably seen our highs on
the feeder cattle, so we may
see prices turn sideways just a
bit. We are still selling feeders
for some pretty good prices.
The feeder cattle that come in
carrying some flesh and aren’t
really in grazing shape may have
a weaker undertone. However,
those calves that can go to grass
in the spring or to wheat pasture
are going to bring a big premium
to those that come in with some
meat on them that have to go
to the feedyard. | really don’t

think there is anything stopping
the lighter weight cattle under
600 pounds. We may even see
them get a little higher as we get
toward spring.

Replacement bred heifers
sure sold well at the Show-
Me-Select Sale we hosted last
month. The sale averaged over
$2100. Replacement females
of all kinds are in short supply
and we’re going to have to raise
some more of them as we look
at our total cow numbers being
the lowest since 1949. | expect
the stock cow trade to remain
good. Our special cow sales

Mark Your Calendars!
SPECIAL SALE & HOLIDAY MARKET SCHEDULE

Dec. 18 Last Sale for 2013

Dec. 19-Dec. 31 - JRS office CLOSED

Jan. 1 JRS Open to Receive Cattle

Jan. 2 Regular Feeder Cattle,
Yearling & Value Added Sale

Jan. 6 Regular Monday Feeder Cattle Auction

Jan. 9 Value Added Sale

JRS Field Representatives

ARKANSAS
Dolf Marrs: Hindsville, AR
H(479)789-2798, M(479)790-2697

Billy Ray Mainer: Branch, AR
M(479)518-6931

Kent Swinney: Gentry, AR
H(479)736-4621, M(479)524-7024

KANSAS
Pat Farrell: Fort Scott, KS
M(417)850-1652

Chris Martin (Video Rep): Alma, KS
M(785)499-3011

Alice Myrick: Mapleton, KS
H(620)743-3681, M(620)363-0740

J.R. Nichols: Prescott, KS
H(913)352-6346

Bob Shanks: Columbus, KS
H(620)674-3259, M(620)674-1675

Orlan Shanks:Columbus, KS
H(620)674-3683

LOUISIANA
James Kennedy: DeRidder, LA
M(337)274-7406
CATTLE RECEIVING STATION

OKLAHOMA
Perry L. Adams: Custer City, OK
M(580)309-0264

Russell Boles: Watson, OK
M(903)276-1544, (H)580-244-3071

Justin Johnson: Afton, OK
M(417)439-8700

Chester Palmer: Miami, OK
H(918)542-6801, M(918)540-4929

John Simmons: Westville, OK
H(918)723-3724, M(918)519-9129

Shane Stierwalt: Shidler, OK
M(918)688-5774

MISSOURI
Clay Barnhouse: Bolivar, MO
M(417)777-1855

Danny Biglieni: Republic, MO
M(417)224-5368, H(417)732-2775

Sherman Brown: Marionville, MO
H(417)723-0245, M(417)693-1701

Chris Byerly: Carthage, MO
M(417)850-3813

Garry Carter: Stella, MO
M(417)592-1924

Joel Chaffin: Ozark, MO
M(417)299-4727

Rick Chaffin: Ozark, MO
H(417)485-7055, M(417)849-1230

Jack Chastain: Bois D’Arc, MO
H(417)751-9580, M(417)849-5748

Ted Dahlstrom, D.V.M.: Staff Vet
Stockyards (417)548-3074
Office (417)235-4088

Tim Durman: Seneca, MO
H(417) 776-2906, M(417)438-3541

Jerome Falls: Sarcoxie, MO
H(417)548-2233, M(417)793-5752

Nick Flannigan: Fair Grove, MO
M(417)316-0048

Kenneth & Mary Ann Friese: Friedheim, MO
H(573)788-2143, M(573)225-7932
CATTLE RECEIVING STATION

have also been good. We've sold
pairs from $2500-$2700 month
after month. Spring-calving cows
have been trading for $1800-
$2100.

Our value added sales kick-
off the first Thursday of this
month. We’ll also be featuring
value added cattle on Jan. 2 and
Jan. 9. If you have been starting

any calves, you know the last
60 days have been pretty darn
tough. The value added cattle
that come in weaned and with
two rounds of shots are sure
going to sell good. There are
people waiting around to buy
them, so they will have a lot of
value.

‘Tis the season to be jolly
and thankful. We have much
to be thankful for with a good
market, family and friends. Enjoy
your family and appreciate all
that life brings. It looks to me
that right now we have the best
opportunity in the cattle market
we’ve had in our lives. Enjoy it!

Good luck and God bless.
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Fred Gates: Seneca, MO
H(417)776-3412, M(417)437-5055

Brent Gundy: Walker, MO
H(417)465-2246, M(417)321-0958

Dan Haase: Pierce City, MO
(417)476-2132

Jim Hacker: Bolivar, MO
H(417)326-2905, M(417)328-8905

Bruce Hall: Mount Vernon, MO
H(417)466-7334, M(417)466-5170

Mark Harmon: Mount Vernon, MO
M(417)316-0101

Bryon Haskins: Lamar, MO
H(417)398-0012, M(417)850-4382

Doc Haskins: Diamond, MO
H(417)325-4136, M(417)437-2191

Mark Henry: Hurley, MO
H(417)369-6171, M(417)464-3806

J.W. Henson: Conway, MO
H(417)589-2586, M(417)343-9488
CATTLE RECEIVING STATION

Joe David Hudson: Jenkins, MO
H(417)574-6944, M(417)-342-4916
Steve Hunter: Jasper, MO
H(417)525-4405, M(417)439-1168

Larry Jackson: Carthage, MO
H(417)358-7931, M(417)850-3492

Jim Jones: Crane, MO
H(417)723-8856, M(417)844-9225

Chris Keeling: Purdy, MO
H(417)442-4975, M(417)860-8941

Kelly Kissire: Anderson, MO
H(417)845-3777, M(417)437-7622

Larry Mallory: Miller, MO
H(417)452-2660, M(417)461-2275

Cody Misemer: Mount Vernon, MO
H(417)461-7055, M(417)489-2426

Bailey Moore: Granby, MO
M(417)540-4343

Skyler Moore: Mount Vernon, MO
M(417)737-2615

Kenny Ogden: Lockwood, MO
H(417)537-4777, M(417)466-8176

Jason Pendleton: Stotts City, MO
H(417)285-3666, M(417)437-4552

Charlie Prough: El Dorado Springs, MO
H(417)876-4189, M(417)876-7765

Russ Ritchart: Jasper, MO
H(417)394-2020

Lonnie Robertson: Galena, MO
M(417)844-1138

Justin Ruddick: Anderson, MO
M(417)737-2270

Alvie Sartin: Seymour, MO
H(417)859-5568, M(417)840-3272
CATTLE RECEIVING STATION

Jim Schiltz: Lamar, MO
H(417)884-5229, M(417)850-7850

David Stump: Jasper, MO
H(417)537-4358, M(417)434-5420

Matt Sukovaty: Bolivar, MO
H(417)326-4618, M(417)399-3600

Mike Theurer: Lockwood, MO
H(417)232-4358, M(417)827-3117

Tim Varner: Washburn, MO
H(417)826-5645, M(417)847-7831

Troy Watson: Bolivar, MO
M(417)327-3145

Virgil Winchester: Anderson, MO
H(417)775-2369, M(417)850-3086
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Wonder what 2014 might hold for grain and cattle
prices? See pages 16-17 for details. Happy Holidays from all
of us at Joplin Regional Stockyards.

— Cover design by Joann Pipkin
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BEEE IN BRIEF

Bull Market Is Strong; Bull Sale Sets New Record

Fed cattle, feeder calves and most replacement females are
reaching lofty price averages nationwide. As a result, it should
come as no surprise that the 82nd Southwest Missouri Beef Cattle
Improvement Association’s bull sale followed the trend with an
impressive $3,393 average on 34 bulls.

The sale was held Oct. 28 at the Springfield Livestock
Marketing Center.

The sale included 32 Angus bulls that averaged $3,430. The
two Polled Hereford bulls averaged $2,800.

The ages on the bulls ranged in age from 21 to 13 months. The
requirements for the sale include an 1100 pound, 365 day weight,
a frame score of 5 and the bulls must have at least two of five EPD
traits placing them in the 50 percentile or better. Those five traits
are: calving ease direct, weaning weight, yearling weight, milk and
intramuscular fat.

The bulls must all pass a breeding soundness exam. Non-virgin
bulls are examined for trichomoniasis.

Persons interested in consigning bulls for the association’s next
sale in late March may contact sale manager, Pam Naylor, Buffalo
417-343-8330 or contact a University of Missouri Extension livestock
specialist. Information is also available at www.swmobcia.com.

—Source: University of Missouri Extension

Show-Me-Select Heifers Average $2,127 at Nov. 15 Sale

Prices at the Show-Me-Select bred heifer sales Nov. 15 in Joplin
stayed high right until the very end of the sale according to Eldon
Cole, livestock specialist with University of Missouri Extension.

“You know it was a good Show-Me-Select bred heifer sale when
the last heifer in the sale tops with a bid of $2,700,” said Cole.

The single heifer was consigned by John Wheeler, Marionville
and ended up with several bidders who liked the large frame, black
white-faced, F1 Angus x Hereford (bred artificially to the popular An-
gus bull, Hoover Dam).

The top consignor average was $2,410 on five head of black
baldies by Laynie Dake, a member of Mt. Vernon FFA. The second
high consignor average was $2,367 on six head of black Gelbviehs
from Hartland Farms, Stella.

Overall, 24 consignors sent 233 heifers through the ring for an
average price of $2,127 per head. The 134 Al-bred heifers averaged
$2170 while the 99 natural-service breds averaged $2069 per head.

Only 14 heifers were tagged as Tier Two, SMS qualified. Their
average price was $2057. The Tier Two designation is placed on Al-
sired heifers whose sire meets high accuracy values for calving ease
direct and maternal, weaning weight, carcass weight and marbling.

—Source: University of Missouri Extension

Farmers Rebound with Bountiful Harvest After Drought
Missouri corn farmers are on pace to harvest 419 million
bushels according to a Nov. 8 Crop Production report from the U.S.
Department of Agriculture. Rebounding from last year’s drought, if
realized, this will be the fourth largest corn crop in the state’s history.
Though spring rains delayed planning and pushed back the
growing season, Missouri farmers had harvested 82 percent of
the corn crop as of Nov. 3. This is on par with the 5-year average.
Statewide growers are expected to average 133 bushels per acre,
up from 75 bushels per acre a year ago.
Updates on Missouri’s crop progress can be found online at
http://www.nass.usda.gov/Statistics_by_State/Missouri/index.asp.
—Source: Missouri Corn Growers Association.

2014 Cattle Industry Convention Planned for Nashville

2014 Cattle Industry Convention and NCBA Trade Show Registra-
tion Underway

Registration for the 2014 Cattle Industry Convention and National
Cattlemen’s Beef Association (NCBA) Trade Show is underway. The
116th Annual Convention will be held in Nashville, Tenn., Feb. 4-7,
2014 and advanced registration is open until Jan. 10, 2014.

To register for the 2014 Cattle Industry Convention and NCBA
Trade Show, visit www.beefusa.org or e-mail meetings@beef.org.

—Source: National Cattlemen’s Beef Association
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JOPLIN REGIONAL
STOCKYARDS

VETERINARY OFFICE
Mon. & Wed. 417-548-3074 (barn)

SHOP HERE
BEFORE YOU BUY

DEWORMERS

Dectomax - 500 mi -

Ivomec Inj. - 1000 mi -

Ivomec Plus Inj. - 500 mi -

Ivomec Plus Inj. - 1000 mi -

Normectrin Inj. - 500 ml -

Mormectrin Inj. - 1000 ml -

Ivermectin Pour On - 5L -

Cydectin Inj. - 500 ml -

Cydectin - 5L -

Cydectin - 10L -
ANTIBIOTICS

Agrimycin 200 - 00 ml -

Bayiril - 250 mi -

Biomyein 200 - 500 m -

Micotil - 250 ml -

Muflor - 250 ml -

Muflor - 500 ml -

Sustain Il Cow Boluses 50 ct. -

Tetradure 300 - 500 mi -

Banamine - 250 mi -

Diravodn - 100 mi -

Draodn - 250 mi -

Draxoan - 500 ml -

Several implants still available
Component « Revior * Ralgro
Synovex * Pinkeye
Fly Tags—Best Prices!
Animal Clinic of Monett

Mon.-Saf. 417-235-4088 (Office)

CATTLE-GOMPANY

Sick
Cattle?
isit BVD?

BVD PI Testing Facility
www_CattleStats.com
CALL TODAY!
405.607.4522

iiN EW!!

Preg Testing
Now Available

el

PERFORMANCE PROFIT™
ANGUS BULLS
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GET EM HOOKED

Adpvertise in Cattlemen’s News Today!

Call 417.548.2333 for Details

BECAUSE EVERY
CALF MATTERS

BREEDY’20  BREED“P28

Stress. Nutrition challenges. Poor weather. These are just a few of
the factors that can contribute to poor breeding conditions. Want
to break the cycle? You can, with CRYSTALYX® Breed-Up™ 20 and
Breed-Up™28. These CRYSTALYX® protein supplements have
been designed to overcome the nutrional stress associated with
calving and the breeding period. Both are fortified with high
levels of vitamins, minerals and provide chelated/organic trace
minerals from Zinpro®. All in a highly palatable supplementto
ensure uniform, consistent intake across your entire herd. .

Take the next step. Reduce the effects of stress, when it matters. e

Call This Distributor for the Name ~ S°-Mo Agri Supply, Inc.

Springfield, MO | 800-725-1880
American Midwest Distributors, LLC
N. Kansas City, MO | 800-892-5868

of Your Nearest Dealer

800-727-2502 | www.crystalyx.com

RESULTS BY THE BARREL™

LONGRANGE’

(eprinomectin)

Extended-Release Injectable Parasiticide

5% Sterile Solution

NADA 141-327, Approved by FDA for subcutaneous injection
For the Treatment and Control of Internal and External
Parasites of Cattle on Pasture with Persistent Effectiveness
CAUTION: Federal law restricts this drug to use by or on the
order of a licensed veterinarian.

INDICATIONS FOR USE

LONGRANGE, when administered at the recommended dose
volume of TmL per 1101b (50 kg) body weight, is effective in the
treatment and control of 20 species and stages of internal and
external parasites of cattle:

- - - Lung

Cooperia —Adultsand L, | Dictyocaulus viviparus — Adults

Cooperia punctata — Adultsand L,

Cooperia bada - Adultsand L, | Grubs

Haemonchus placei — Adults Hypoderma bovis

Oesoph radiatum — Adults

Ostertagia lyrata — Adults Mites

Ostertagia ostertagi — Adults, L,

and inhibited L, Sarcoptes scabiei var. bovis

Trichostrongylus axei — Adults and L,
Trichostrongylus colubriformis

— Adults
Parasites Durations of
Persistent Effectiveness

-
Cooperia 100 days
Cooperia punctata 100 days
Haemonchus placei 120 days
QOesoph radiatum 120 days
Ostertagia lyrata 120 days
Ostertagia ostertagi 120 days

i lus axei 100 days
Lungworms
Dictyocaulus viviparus [ 150 days

DOSAGE AND ADMINISTRATION

LONGRANGE® (eprinomectin) should be given only by
subcutaneous injection in front of the shoulder at the
recommended dosage level of 1 mg eprinomectin per kg body
weight (1 mL per 110 Ib body weight).

WARNINGS AND PRECAUTIONS

Withdrawal Periods and Residue Warnings
Animals intended for human consumption must not
be slaughtered within 48 days of the last treatment.
This drug product is not approved for use in female
dairy cattle 20 months of age or older, including
dry dairy cows. Use in these cattle may cause drug
residues in milk and/or in calves born to these cows.
Awithdrawal period has not been established for
pre-ruminating calves. Do not use in calves to be
processed for veal.

Animal Safety Warnings and Precautions

The product is likely to cause tissue damage at the site of injection,
induding possible granulomas and necrosis. These reactions have
disappeared without treatment. Local tissue reaction may result in
trim loss of edible tissue at slaughter.

Observe cattle for injection site reactions. If injection site reactions
are suspected, consult your veterinarian. This product is not for
intravenous or intramuscular use. Protect product from light.
LONGRANGE® (eprinomectin) has been developed specifically for
use in cattle only. This product should not be used in other animal
speies.

When to Treat Cattle with Grubs

LONGRANGE effectively controls all stages of cattle grubs. However,
proper timing of treatment is important. For the most effective
results, cattle should be treated as soon as possible after the end of
the heel fly (warble fly) season.

Environmental Hazards

Not for use in cattle managed in feedlots or under intensive
rotational grazing because the environmental impact has not been
evaluated for these scenarios.

Other Warnings: Underdosing and/or subtherapeutic
concentrations of extended-release anthelmintic products

may encourage the development of parasite resistance. It is
recommended that parasite resistance be monitored following the
use of any anthelmintic with the use of a fecal egg count reduction
test program.

TARGET ANIMAL SAFETY

(linical studies have demonstrated the wide margin of safety

of LONGRANGE® (eprinomectin). Overdosing at 3 to 5 times the
recommended dose resulted in a statistically significant reduction
in average weight gain when compared to the group tested at
label dose. Treatment-related lesions observed in most cattle
administered the product included swelling, hyperemia, or necrosis
in the subcutaneous tissue of the skin. The administration of
LONGRANGE at 3 times the recommended therapeutic dose had no
adverse reproductive effects on beef cows at all stages of breeding
or pregnancy or on their calves.

Not for use in bulls, as reproductive safety testing has not been
conducted in males intended for breeding or actively breeding. Not
for use n calves less than 3 months of age because safety testing
has not been conducted in calves less than 3 months of age.

STORAGE

Store at 77° F (25° C) with excursions between 59° and 86° F (15°
and 30° (). Protect from light.

Made in Canada.

Manufactured for Merial Limited, Duluth, GA, USA.

°LONGRANGE and the Cattle Head Logo are registered trademarks
of Merial.

©2013 Merial. All rights reserved.

1050-2889-02, Rev. 05/2012
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NUTRITION KNOW-HOW

What are Your Options for Timing

Winter Supplements?
Forage-testing is key to ensure delivery of

proper nutrients

BY JUSTIN SEXTEN FOR CATTLEMEN’S NEWS

ith spring calving cows en-

tering late gestation and fall
calving cows near peak lactation,
the ability of forage resources
to meet these growing nutrient
demands declines. As a result
producers begin considering
supplementation options.

The first consideration is
supplement type—protein or
energy? A forage test is the first
action item when developing
a supplementation program in
order to determine limiting nutri-
ents.

When forages are below
7 percent crude protein (CP)
supplemental degradable protein
is required to improve forage
digestibility and dry matter
intake. Gestating cows need an
8 percent CP diet to meet pro-
tein requirements while lactating
cows require 9 to 11 percent CP
depending on weight and milk
production level.

Gestating cows require 50
percent TDN diets while lactating
cows need 56 to 59 percent TDN
in the diet depending on weight
and milk production level. En-
ergy is generally limiting maximal
milk production during lactation
so cows will either lose condition
or require supplementation to
maintain or gain condition.

Protein supplements are
available in many forms: by-
product meals, range cubes,
tank-based liquids and lick tubs
or blocks. Self-fed liquid and lick
tub or block-based supplements
offer producers a convenient
supplement delivery method. By-
product meals and range cubes
require delivery to the cowherd
and answering the question “how
often”.

Protein supplement delivery
interval has been tested in nu-
merous research trials with con-
sistent results. The cow’s ability
to recycle nitrogen for extended
periods allows producers the
option of supplementing protein
as infrequently as once every
six days. When using extended
feeding intervals supplements
should be primarily natural pro-
tein sources, such as corn gluten

feed, distillers grains or cotton-
seed, soybean or alfalfa meal.
As feeding intervals increase,
the concentration of protein in
the supplement will also need to
increase or the feeding level will
be greater.

In some commercial range
cubes, a portion of protein
may be from urea (non-protein
nitrogen). Protein contributions
in these products are generally
limited to 30 percent of the total
CP. Sufficient energy must be
available for rumen microbes to
covert urea to microbial protein
otherwise the nitrogen from
urea will be excreted in the
urine. As a result protein supple-
ments containing urea are not
well suited to alternate day or
extended feeding intervals due
to rapid urea degradation and
limited energy availability.

One percent of body weight
at a feeding is a practical maxi-
mum supplementation level for
cows. Supplemental energy
feeding intervals are generally
limited to two or three days.
Consider a 1,300-pound cow
requiring 6.3 Ibs of a 90 per-
cent TDN supplement daily to
meet energy requirements. This
1300-pound cow would have
a 13 Ibs / day limit assuming
the one percent of body weight
feeding restriction so the supple-
ment interval would be 12.6 Ibs.
every other day. Alternatively,
consider the same cow with
better forage or greater condi-
tion requiring 2 Ibs. of the same
90 percent TDN supplement
daily; this cow could be fed 6
Ibs. every three days. Energy

CONTINUED ON NEXT PAGE
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SUPPLEMENTS ¢ CONTINUED
FROM PREVIOUS PAGE

supplements are best used prior
to calving to improve body condi-
tion and colostrum quality rather
than after calving where energy
is primarily used by the cow for
increased milk production.

When supplementing en-
ergy, feeding levels are generally
greater. This brings two con-
cerns — supplement type and
feeding method. Starch-based
feeds such as corn, when fed
at greater than 0.3 percent of
the cow’s body weight (3.9 Ibs.

www.joplinstockyards.com

on a 1300-Ib. cow) can depress
forage digestion and intake. Last
year fiber depressions were not
a problem due to record high
corn prices. However, as corn
prices decline remember to limit
starch-based feeds to cows or
stocker cattle consuming for-
ages.

Restrict starch-based feeds
using the 0.3 percent of body
weight limit to one-time offer-
ings. In either of the previous
examples, the maximum amount
of corn the cow should receive
is 3.9 Ibs. per feeding. Use of
by-product feeds such as corn

gluten, distillers grains, wheat
middlings or soybean hulls al-
lows greater supplementation
levels without negatively influ-
encing forage digestion.

When extending the feeding
interval to meet nutrient needs,
while reducing fuel and labor ex-
pense, ensure adequate space
is available for all cows to eat.
Cattle fed greater amounts will
require longer to consume feed
so timid cows may not receive
adequate nutrition if feeding
space is limited.

Finally, consider feeding later
in the evening rather than first

7

light. Cows fed during the late
evening tend to have a greater
percentage of calves during the
day. Calves born during daylight
will dry off and warm up quicker
and are less subject to predation
when the cow is isolated from
the herd during calving.

There is flexibility in supple-
ment delivery timing. The key is
forage testing to ensure ad-
equate nutrients are provided
whenever delivery is convenient.

—Justin Sexten is University
of Missouri Extension state beef
nutrition specialist. Contact him
at sextenj@missouri.edu

K-State Releases
Two New Winter
Canola Varieties

Yields competitive with other
widely grown varieties

wo new Roundup Ready winter canola
varieties have been developed for the
southern Great Plains and released by the
Kansas Agriculture Experiment Station,
according to Mike Stamm, K-State
Research and Extension canola breeder.
Both varieties will be licensed
to Monsanto Company under an
exclusive agreement with the Kansas

LONGRANGE

YOUR CATTLE

Introducing new LONGRANGE
with 100 to 150 days of parasite
control in a single dose.'

A pasture full of thicker, slicker cattle is a beautiful
sight. Get the look with LONGRANGE - the first
extended-release injection that gives you 100 to 150
days of parasite control in a single dose.

(eprinomectin)

THE NEIGHBORS WILL STARE.

Only LONGRANGE has THERAPHASE™ Technology.”
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State University Research Foundation.
Monsanto Company will sell both as
DEKALB winter canola varieties with the
Wildcat Genetics logo displayed on the
bag. Wildcat Genetics also will be used in
the marketing of the varieties.

The first variety, KSR07363, has yields
similar to the highest yielding DEKALB
winter canola variety, DKW44-10, from
five site-years of testing in K-State yield
trials, Stamm said. Its yields have been N =
higher than DKW44-10 in Oklahoma trials [ #80  n
in eight site-years of testing. Y

The second variety is KSR07352S.
This is the first variety developed by
K-State with resistance to glyphosate
herbicide along with tolerance to
sulfonylurea herbicide residue in the saill,
Stamm said.

“The sulfonylurea herbicide carryover
tolerance trait will allow KSR07352S to
be grown on fields where a long-residual
sulfonylurea herbicide was applied in the
previous wheat crop.” Stamm explained.

Yields of KSR07352S have been
competitive with the yield of DKW46-15,
the most widely grown winter canola
variety in the southern Great Plains,
Stamm added.

— Release from Kansas State
University.

Pharmacokinetic studies of LONGRANGE in cattle indicate that effective
plasma levels remain for an extended period of time (at least 100 days).?

Break the parasite life cycle and see the performance
benefits all season.>* Ask your veterinarian for
prescription LONGRANGE.

*Plasma concentrations between 0.5 and 1.0 ng/mL would represent the  Available in 500 mL, 250 mL and 50 mL hottles.
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can occur. These reactions have disappeared without treatment.
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2 LONGRANGE product label.
3 Morley FH, Donald AD. Farm management and systems of helminth control. Vet Parasitol. 1980;6:105-134.
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4 Brunsdon RV. Principles of helminth control. Vet Parasitol. 1980;6:185-215.
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HEALTH WATChH

Calving Season Preparation Helps
Produce Quality End-Product

Consumers are beef’s ultimate driver
BY DAN THOMSON & CHRIS REINHARDT

With calving season just
around the corner, it’s time
to think about getting momma
ready for calving and the calf
inside momma ready for life from
birth through weaning.

Many producers will “tough”
their cows through from weaning
until it’s time to start calving.

In this scenario, cows go into
calving a little thin because they
haven’t received the protein or
energy that they need and they
are probably deficient in trace
minerals also.

Work done over the past 10
or so years by Dr. Rick Funston
at the University of Nebraska has
centered on fetal programming.
This concept looks at how
well the protein requirement of
the cow is met during the last
one-third of pregnancy. Dr.
Funston’s work has shown us

that calves born to cows that
are adequately supplemented
with protein perform significantly
better than do calves from
non-supplemented cows. This
effect lasts through the feedyard
as steers from supplemented
cows grade better than steers
from non-supplemented

cows. Yearling heifers kept

for breeding were affected

by supplementation also.
Pregnancy rates on heifers from
unsupplemented cows were 50
percent of those in heifers from
supplemented cows.

We have known for many
years that the trace minerals
copper, zinc, manganese and
selenium are necessary for
optimal immune system function
as well as reproductive function.
The problem has been getting
the timing of supplementation

to meet the needs of the cow
and the fetus/calf. Due to the
fact that there are very few
trace minerals in milk, the cow
will start forcing trace minerals
through the placenta about 75
days pre-calving so they can be
stored in the fetal liver. If a cow
is not receiving adequate trace
minerals the last 2 ¥z - 3 months
of pregnancy she will deplete
herself in order to give as much
as possible to the newborn calf.
In other words the cow loses her
mineral reserve at calving if she
is not being supplemented. If the
cow is depleted at calving, we
must replace her liver stores of
trace minerals before breeding
begins in order to get optimal
reproductive function. If a calf is
born borderline to deficient, its
immune system will not function
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properly and it is more prone

to scours and/or respiratory
disease. Work done at Texas
A&M shows that 75 percent of
the copper and zinc that a calf
is born with is gone by day 56
of life. So if we want optimal
immune system function through
the summer we need to make
sure the calf gets adequate
trace minerals. Bottom line,
the cow needs trace mineral
supplementation from about
three months before she calves
until her calf is weaned.

Even though we have
addressed protein and trace
minerals, both of which are
necessary for optimal immune
system function, there are times
we must use other strategies
to control scours. The first of
these is the vaccine approach.
There are basically three scour
vaccines on the market for
cattle. They each have a slightly
different combination of antigen
and adjuvant depending on your
needs. They contain rota virus,
corona virus and E. coli. Some
contain Clostridium perfringens
for enterotoxemia. Cattle not
previously vaccinated require two
doses prior to calving while those
that have been vaccinated before
require only one. Typically the
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booster dose has been given
2-3 weeks pre-calving. Work
done in recent years suggests
that we need to give the booster
four weeks pre-calving in order
to get maximal antibody levels
in the colostrum. The big thing
to remember about vaccines
is that they are one tool for
scours prevention, they are not
a magic bullet. They still require
adequate colostral intake in
order to get antibodies into the
calves. We must also remember
that another important ingredient
in colostrum is fat which serves
as an energy source for the
calf. If the cows have a body
condition score less than 5,
they are probably not going to
have optimal levels of fat in the
colostrum.

Another scours prevention
tool to consider is the use of
the “Sandhills Calving System”.
The basic premise behind
this system is that as calving
progresses, rather than “pairing
out” of the calving pasture, you
leave the pairs in the original
calving pasture and move the
pregnant cows to a new pasture.
This allows the calves to be born
in a clean environment rather
than in one that is contaminated
by the earlier-born calves. A
couple pasture moves during
calving is usually adequate to
break the scours cycle.

Once calving is done,
the next step is to prevent
respiratory disease during
grazing season and at weaning.
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Assuming that we have done
everything right up to this

point as far as immune system
function and the calves aren’t
wrung out from scours, they
should respond well to a
respiratory vaccine. The use
of an IBR-BVD-BRSV vaccine
is certainly recommended prior
to grazing season. This will not
only help control respiratory
disease during the summer but
will prime the immune system in
preparation for weaning. Data
from the Tri-State Steer Futurity
in lowa shows that calves that
receive killed vaccine are 2.2
times more likely to develop
respiratory disease than calves
that receive modified live
vaccine, so choosing the right
vaccine is important.

Bottom line, it is all about
weaning quality assurance—
weaning a healthy, low stress
calf that does not need to
be treated with antibiotics
for respiratory disease.
Consumers are the ultimate
driver in the supply and demand
equation, so let’s give them
what they are asking for: safe,
wholesome beef that will
provide an enjoyable eating
experience AND comes from
cattle that have been properly
cared for from conception to
consumption.

—Dr. Dan Thomson and Dr.
Chris Reinhardt are with The
Beef Institute, Kansas State
University.

Certification Gets Conservation

Easements on the Ground Faster
Applications Due Jan. 3

he nation’s top easement

program for protecting fertile
agricultural land is making it
easier for people to enroll land
through advanced certification.

The Farm and Ranchlands
Protection Program is certifying
eligible entities, such as
states, organizations or tribes,
to place lands in this Farm
Bill conservation easement
program.

USDA’s Natural Resources
Conservation Service
administers the program that
has protected more than 2
million acres of the nation’s most
valuable lands for the production
of food, feed and fiber since
1996.

This program provides
matching funds to organizations

to purchase conservation
easements on private working
lands.

“Certification is the
recognition of a successful
partnership between the
entity and NRCS, meaning
they’ve already successfully
implemented the program
and don’t need direct NRCS
involvement,” said Jeremy
Stone, the program’s manager.
“It allows them to streamline
their processes and get more
conservation on the ground
faster.”

State, tribal, or local
governments and non-
governmental organizations
as well as other entities that

CONTINUED ON PAGE 11

L&L CONSTRUCTION

Super Strong All Steel Buildings
+ Custom Built to Size
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to 50" wide
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Size Description Reqg. Price DISCOUNT YOUR PRICE
40x60'x 14 2End, 1 Side Wall $18,995 $1,000 17,995~
50'x80'x 16" 1End, 1Side Wall $§27,995 $2,000 $25995"
60'x 100" x 16° 1 End, 1 Side Wall §39,995 53,000 $36.995"

—Limited Time Offer—

Mike Lowak (417)872-5080 Chris Lowak (417)682-1488
We Build Equipment Sheds, Hay Bams, Shops & More!
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Greener pastures for your business future.

At FCS Financial, our business is built on strong relationships and the values of
Missouri's farming communities and producers just like you. We understand the
challenges that you face as a livestock producer. Call us to learn more about the service,
leans and financing we provide customized to your needs,

GARY TOMPKINS JOE ABBOTT
Vice President, Team Leader Assistant Vice President
573.338.4367 £73.529.3458

gary.tompkins@myfcsfinancial.com Jjoe.abbott@myfesfinancial.com

eo FCS FINANCIAL

/ \ Growing Relationships. Creating Opportunities.™
N -

E A FARM CREDIT COOPERATIVE -

>

The Missouri Beef Council and Cattlemen's Beef Board created a partnership to
launch a new line of fresh beef products in five Price Cutter grocery storesin
Springfield, Missouri. The line of products meet consumer demands for convenient
fresh beef and keep preparation to 30 minutes or less, with a complete meal in
one dish. The work has included development of five products and labels,
point of sale materials, promaotional plans, and training for store staff,
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NEXT GENERATION

Cheer, Goodwill and Legacy Plans

Succession planning: the greatest gift this

holiday season
BY DARREN FRYE

he holidays will soon be here

— a time for cheer, goodwiill,
and of course — family. As we
gather together, family dynamics
become more apparent. These
family relationships can be
complicated when some family
members are involved in the

when we start to consider
transition plans for the operation.

Legacy planning is an
emotional animal by nature. But
family dynamics and tensions
can rear their heads when you'’re
trying to figure out how siblings
will be treated in the plan. One
concept that can help is the idea
of ‘fair’ versus ‘equal.”’ Another

their years of work and their part
in making the operation what it is
today.

The key is to talk about
issues and get things out in the
open. One study of farm families
showed that the families with the
lowest stress levels used an open
(versus closed) communication
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(on and off-farm) about the
transition plan for the farm will
bring up a particular response
from them. In reality, their
reactions may be totally different
from what you anticipate.

I've heard of families
proposing plans that incorporate
the idea of sweat equity that |
mentioned earlier. Sometimes off-
farm children respond to that in
a very positive way — even if the
parents are worried or convinced
that the child might have a
negative response to such a plan.

There are other ways to
address these ‘fair vs. equal’
issues among siblings. Legacy
advisors have strategies and
ideas in their toolbox that bring
some equality for off-farm

is the idea of ‘sweat equity,” or
giving on-farm children credit for

operation — and others aren't.
It gets even more complicated

growth and experience
under the same
ownership

and rmanagement
since 1966

style. For example, you might

think telling each group of siblings CONTINUED ON NEXT PAGE
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LEGACY PLANS * CONTINUED FROM PREVIOUS PAGE

children, while ensuring that the
operation will continue on through
the efforts of the on-farm children.

The key is keeping the
communication lines open with
all family members. Maintaining
open lines of communication and
setting expectations with each
child can reduce any tension
around what’s going to happen to
the operation during a transition.

The best way to reduce the
whole family’s stress about an
upcoming farm transition is to
plan ahead for it. When everyone
is on the same page and aware of
what’s going to happen, there are
no surprises. Everything tends to
go a lot more smoothly.

Another way to reduce stress
around a farm transition is to
have a strong succession plan in
place — especially preparing the
next generation to manage the
financial part of the farm. | heard
about one family operation that
didn’t have a plan or training in
place.

Dad had been the leader of
the operation, managing all of
the finances. He made every
business decision and did not
communicate details to others in
the operation. He had built the
operation considerably when
he died suddenly in a tragic car
accident.

This happens on farms
more often than not. Not the
car accident part, but the dad
building the operation. Proud
of his success, he continues to
manage every decision while
other workers tend to the day-to-
day operations.

But if suddenly they're left to
make daily financial decisions,
the risk is big. The money is
big. The transactions are many.
The people left behind to make
these decisions feel like complete
rookies and they’re grieving,
scared and stressed about their
future.

Put yourself in their shoes and
think about what you would do if
this scenario suddenly happened
to your dad. Are you ready? If
you are the dad, consider this
honestly: is your next generation
ready?

Gradual training is what
needs to happen. It’s a critical part
of any succession plan. So start
now. Sit down with the decision
makers in your next generation.
Share your plan and your vision
for the future. Spend an hour
each week developing the next
generation.

When we work with farmers
to conduct an annual financial
analysis of their operation, it’s a
great time to bring the older and
younger generations together so
both understand the numbers.
Then they can work on the plan
and goals of the farm as a team.

This holiday season, the
greatest gift may be peace of
mind — knowing that the farm will
stay in the family through written
legacy and succession plans. And
that type of peace is the kind that
will really let you sleep at night.

— Water Street Solutions
helps farmers across the Midwest
achieve success using financial
analysis, insurance, commodity
marketing and legacy planning.

EASEMENTS e CONTINUED
FROM PAGE 9

become certified have more
flexibility and a shorter process
to acquire easements. Certified
organizations may enter
into longer-term cooperative
agreements and conduct the
program’s closings without
prior submission of individual
appraisals, deeds or title
documents for NRCS review.
To qualify for certification
an eligible organization must
hold, manage and monitor a

1

minimum of five of the program’s
conservation easements. For a
full list of the certification criteria,
see the program’s web page.

Entities may apply for
certification by submitting a
letter of request and application
materials to the NRCS state
conservationist where they’re
seeking certification at any time.
Although this is a continuous
process, applications must be
received by January 3, 2014 to
be considered for the first round
of requests.

—Source: USDA release

WMerry Christmad
& Nappy New Year

From all of us at
Joplin Regional Stockyards
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Livestock Handling Solut:ons

Q-Catch head gate
Heavy duty floor

Safe Headgate Operation Handles
New design cam-slam latches

All sheeting is caulked
Anti-backing system
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VIDEO
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Q-Catch Squeeze Chute
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Q-Catch Head Holder

A simple yet highly effective addition, the head holder is a sturdy mechanism that
clamps around the animal’s neck and holds the head immobile to allow the handler
up-close access, with minimal stress, maximum safety and ultimate efficiency.

Scan with your mobile device to see the
video and how effective the Head Holder is
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Terms You Should Know

NEXT GENERATION
Get Ready, Get Set —Get Your

Estate in Order

Check costs up front, before you start

BY LAURA WOLF FOR
CATTLEMEN’S NEWS

lthough many farmers and

ranchers are afraid the
process will require too much
information gathering — and
money — estate planning can be
a relatively simple process that
saves money and time down
the road, according to Kendall
Vickers, an attorney in Nevada,
Mo.

Estate planning may fall
into a different priority level for
different producers, Vickers says,
depending upon age, health,
size of estate and other factors.
Farmers and ranchers often
have large estates that include
animals, land and equipment.
Two important documents can
ensure that your operation can
continue to function should its
owner become unable to perform
his or her usual duties, including
paying bills, selling livestock and
other functions.

The most important
document to get started is
a general durable power of
attorney. A power of attorney
document allows a listed
individual to make business
decisions on your behalf in
the event of disability and
automatically ends at your
death. Although the term may be
confusing, Vickers says power of
attorney has nothing to do with
attorneys at law. The document
simply appoints an agent to act
on behalf of the grantor. Vickers
says many of his clients grant
power of attorney to a spouse.

If you own property jointly with a
spouse, property is automatically
transferred to your spouse upon
your death.

One common misconception,
Vickers says, is that someone’s
spouse has an inherent right to
make medical decisions for him
or her. A similar document to the
durable power of attorney called
a health care power of attorney,
however, will allow a spouse or
other named individual to make
medical decisions for you should
the need arise.

Once you have completed
power of attorney documents,
the next step is drafting a will.
Even if you have jointly titled
much of your property, there is
often something left over, said
Vickers. For cattlemen, large
assets often include items that
cannot be legally titled, such
as animals and equipment.
According to Vickers, three out
of four of his clients choose to
leave most or all property in a
will to their spouse.

Another misconception
regarding estate planning
is that the state will take the
possessions of anyone who
dies without a will. Vickers says
Missouri’s intestacy statute
spells out who the property
would be divided among, which
includes the spouse as well as
any children. This can become
tricky with second marriages
and other nontraditional family
situations. It can also make
the transfer of property and
responsibility difficult for cattle
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The Gift Tax: Gifts of property made while living are subject
to the qift tax. Each taxpayer is allowed an exclusion, however, for
gifts of up to $14,000 per year (for 2014 for each donee, whithout
limit as to the number of donees). A husband or wife may consent
to a joint gift to double the annual exclusion, regardless of which
spouse funded the gift. to qualify for the exclusion, the gift must
constitute a “present interest” (such as an outright gift) rather than
a “future interest” (a gift in trust for distribution later). Gifts of up
to $5.340,000 (for 2014) in excess of the annual exclusion are
sheltered from taxation by an exemption. Gifts in excess of the
annual exclusion do reduce the estate tax exemption available at

death.

The Estate Tax: The estate tax is imposed on transfers taking
place at death. Taxpayers are now sheltered by an estate tax
exemption of $5,340,000 per person or $10,680,000 per married
couple. If a married taxpayer dies and does not need any or all
of his or exemption the unused exemption is passed on to the
surviving spouse in addition to the survivors own $5,000,000
exemption. To claim this additional exemption, the surviving spouse
must file a timely federal estate tax return for the deceased spouse.

— Source: The Vickers Law Firm, Nevada, Mo.

operations if several people
inherit part of the ranch but are
not equally willing to take over
day-to-day operations.

“A will ensures that your
property goes to the people you
want to receive it,” Vickers said.
A will must be probated to be
effective but the cost of probate
is less than most people imagine.
Court costs and publication of
notice in a newspaper will cost
about $1,000. If the case
goes through probate court and
a lawyer is hired, expenses
increase as well. A lawyer fee in
this situation is typically 3 percent
of the personal property being
distributed. However, there are
costs associated with division
and sale of real and personal
property even if property passes
to survivors by non- probate
methods.

If you are getting older or if
your estate is substantial — over
$100,000 — the extra expense of
another estate planning service
may be justified. A revocable
living trust appoints one or more
trustees who may act on behalf of
the grantor without supervision.

It is able to be changed by the
grantor at any time. The grantor
retains control of the property, but
if he or she becomes disabled or
incapacitated, the named trustees
will be allowed to take over.“The
primary advantage of a living trust
is avoiding the probate process,
which is desirable in most cases,”
Vickers said.

Other associated costs of
distributing property can also be
avoided with a will or living trust.

“In many cases, auctioneers
and realtors make more money

than the lawyer as far as transfer
cost at death,” Vickers said.
“While a lawyer will charge
about three percent of the

total property, auctioneers and
realtors often collect closer to six
percent or more.”

Leaving property to children
through a will or other document
avoids some potential problems,
Vickers says, as opposed to
naming children as co-owners
of titled property. Property that
is listed in a child’s name is
considered a completed gift, so it
is exposed to claims of the child’s
creditors and also able to be
sold or mortgaged by the child.
Any changes to the property,
such as sale of a portion of the
farm, would have to be approved
not only by the child but also by
his or her spouse. If you don't
want to set up a living trust, a
beneficiary deed can provide for
an automatic transfer of property
on death.

All you really need to get
started is a general description
of your estate, a copy of the
financial statement you gave
to the bank the last time you
borrowed money, and names,
addresses, dates of birth, and
social security numbers for
your spouse, children, or others
you wish to list as trustees or
beneficiaries, Vickers said.

“It’'s a good policy to ask for
cost up front when you make
your appointment,” Vickers said.
“This benefits both the attorney
and the client, because the
attorney won'’t spend time only to
find that the client is unwilling or
unable to pay.”
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will consume
BY GLENN SELK

stimating forage usage

by cows is an important
part of the task of calculating
winter feed needs. Hay or
standing forage intake must be
estimated in order to make the
calculations. Forage quality will
be a determining factor in the
amount of forage consumed.
Higher quality forages contain
larger concentrations of
important nutrients so animals
consuming these forages should
be more likely to meet their
nutrient needs from the forages.
Also cows can consume a
larger quantity of higher quality
forages.

Higher quality forages are
fermented more rapidly in the
rumen leaving a void that the
animal can re-fill with additional
forage. Consequently, forage
intake increases. For example,
low quality forages (below
about 6% crude protein) will
be consumed at about 1.5% of
body weight (on a dry matter
basis) per day. Higher quality
grass hays (above 8% crude

www.joplinstockyards.com

MANAGEMENT MATTERS
How Much Hay Will She Eat?

Quality determines amount of forage cows

protein) may be consumed at
about 2.0% of body weight.
Excellent forages, such as good
alfalfa, silages, or green pasture
may be consumed at the rate of
2.5% dry matter of body weight
per day. The combination of
increased nutrient content AND
increased forage intake makes
high-quality forage very valuable
to the animal and the producer.
With these intake estimates,
now producers can calculate
the approximate amounts of hay
that need to be available.

Using an example of 1200
pound pregnant spring-calving
cows, lets assume that the
grass hay quality is good and
tested 8 percent crude protein.
Cows will voluntarily consume
2.0 percent of body weight or 24
pounds per day. The 24 pounds
is based on 100 percent dry
matter. Grass hays will often
be 7 to 10 percent moisture. If
we assume that the hay is 92
percent dry matter or 8 percent
moisture, then the cows will
consume about 26 pounds
per day on an “as-fed basis”.
Unfortunately, we also have
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Consider forage testing as quality will be a determining factor in how
much hay is consumed by your cows this winter.
—Photo by Joann Pipkin

to consider hay wastage when
feeding big round bales. Hay
wastage is difficult to estimate,
but generally has been found to
be from 6 percent to 20 percent
(or more). For this example, let’'s
assume 15 percent hay wastage.
This means that approximately

30 pounds of grass hay must
be hauled to the pasture for
each cow each day that hay
is expected to be the primary
ingredient in the diet.

—Glenn Selk is Oklahoma
State University emeritus animal
scientist.

Need a Different Way
to Feed Hay?

Test nutritional value of hay first

ith winter approaching,

most livestock producers
have already purchased winter
hay supplies, but did they
purchase enough hay that meets
the nutritional requirements
of their herds? To answer this
question, Dr. David Fernandez,
Cooperative Extension Program
livestock specialist at the
University of Arkansas at Pine
Bluff, suggests testing hay for its
nutritional quality.

Ruminants eat between 2
percent and 3 percent of their
body weight in dry matter (DM,;
feed minus the water in the
feed) each day. For example,

a 1,100-pound cow consumes

about 22 pounds to 33 pounds
of DM per day. Feeding 100
cows each weighing 1,100
pounds for 90 days will require
99 to 149 tons of feed.

“Usually ranchers think of
buying enough hay to provide
the number of pounds of hay
each cow eats per day; rarely,
do we think of hay in terms of
pounds of nutrients needed per
head per day,” says Fernandez.

To get the amount of
nutrients in your hay, take a
core sample from several bales
with a hay probe and put the
samples in a quart-size plastic
bag, says Fernandez. Keep it
out of the sun so it does not

become bleached or “cooked”
on a dashboard, and take it to
your county Extension office.
The county office will even

loan you a hay probe, says Dr.
Fernandez. A hay analysis costs
$18.

The analysis tells you how
many pounds of nutrients are
in each ton of hay. Then check
the nutritional needs of your
animals against the nutritional
content of your hay. Typically,
ranchers should be concerned
about TDN, a measurement of
the energy in feed, and crude
protein (CP). A 1,100-pound
pregnant cow needs about
11 pounds of TDN and 1.5
pounds of CP daily. If the hay
analysis shows that your hay is
60 percent TDN and 9 percent
CP, and you feed your cow 22
pounds of dry matter (about 25
pounds of hay) each day, she
will get 13.2 pounds of TDN (22
x 60 percent) and 1.98 pounds
of CP. This hay more than
meets the cow’s needs.

On the other hand, if the
analysis shows that the hay
contains 45 percent TDN and 6
percent CP, she is only getting
9.9 pounds of TDN and 1.32
pounds of CP, which is not
enough.

“These numbers are
not uncommon in Bermuda
grass hay in Arkansas,” says
Fernandez. “Each bale costs
the same, but you did not get as
many nutrients for your money
in the second bale; you will have
to provide supplements to your
livestock in the form of grain,
pellets or cubes.”

Your cow still needs about
1.1 pounds of TDN and a quarter
pound of CP each day with the
second bale of hay. But, she will
be already full of hay, so you now
have to substitute supplements
for some of the hay in her diet.
How much depends upon the
quality of the supplement, says
Fernandez.

—Source: University of
Arkansas Extension
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MANAGEMENT MATTERS
A Global Marketplace

2014 brings big change in corn production,

markets

STORY AND PHOTO BY SAMANTHA WARNER

FOR CATTLEMEN’S NEWS

hanksgiving has come and

gone, the countdown to
Christmas has begun, and some
people are starting to think about
their New Year’s resolutions.
Farmers are especially
concerned about what’s going
to happen in the coming year.
As 2013 comes to an end, it's
important for producers to look
at what analysts are saying
about the 2014 crop year to start
making production plans.

Outlook

Wheat
“The general consensus is
that the planted (wheat) acres will
at least be as much, if not slightly

higher than last year,” said

Dr. Kim Anderson, agricultural
economics professor, Oklahoma
State University. “Also, looking
at the crop condition reports

the wheat is in much better
condition.”

According to the November
2013 World Agricultural Supply
and Demand Estimates
(WASDE) report, 2013/14 U.S.
wheat supplies are 26 million
bushels higher as a result of
higher production and increased
imports. World supplies are
lowered 0.8 million tons from
decreased output.

“The wheat market
will remain very reactive to
domestic and foreign wheat
supply prospects throughout
2014,” said Dr. Daniel O’Brien,
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extension agricultural economist,
Kansas State University.

The WASDE report said the
2013/14 season-average wheat
farm price is $6.70 to $7.30.

Comn

The big change in corn
production and markets is in 2014,
Anderson said.

“Corn production is forecast
146 million bushels higher at a
record 13,989 million bushels,” the
WASDE report said. “A 1.9-million-
acre reduction in harvested area is
more than offset by a 5.1-bushel-
per-acre increase in the forecast
yield. At 160.4 bushels per acre,
the national average yield remains
4.3 bushels per acre below the
record in 2009/10.”

Anderson predicts 2014 corn
prices at $4 to $6.50 or $7.

Soybeans

Soybeans are a different story
than corn; soybean stocks are
tight Anderson said. He went on
to say there will probably be an
increase in soybean planted acres

because that’s where the price is.
y

The WASDE report also
said, “U.S. soybean exports for
2013/14 are raised 80 million
bushels to 1.45 billion reflecting
increased supplies and the
record pace of sales through late
October.”

Anderson forecast 2014
soybean prices at $10 to $15 or
$16.

Factors

O’Brien and Anderson both
identified several factors which
could impact grain production
and markets in 2014.

“Internationally renowned
policy professor by the name of
Luther Tweeten told me in 1984
that policy comes and policy
goes but weather determines
the price,” Anderson said. “As
we’ve experienced over the last
couple years especially in wheat,
soybeans, corn several years
ago, weather can decimate a
crop and tighten up supply stocks
relatively quick.”

Besides weather, the farm
bill has an impact on the grain
industry, Anderson said. The
current discussions don’t impact
marketing and production
because production is sold on
market price. However, from a
management standpoint it’s an
important event, especially when
dealing with crop insurance.

Another key factor in the
grain industry is the fact that it is
a world market.

“With the growth supplies
of these crops in 2013 along
with sizable South American
soybean and corn production,
supply-demand forces are
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1] production and markets.

e

working together to lower

feedgrain, soybean, and wheat
prices to levels markedly lower
than a year ago,” said O’Brien.

Anderson also said, “It's
a world market; it’s not just a
U.S. market, and a farmer is a
farmer is a farmer, and farmers
worldwide react to higher prices.
The more grain you put on the
world market, the lower the price,
the less profitable it is.”

He went on to say, “Then you
start weeding out the less efficient
producers if they’re not efficient
in managing production and
managing high quality product,
managing cost, they won'’t make
a profit, they’ll go out of business.”

Bottom Line

O’Brien had this advice, “If
ag producers first take care of
their productivity - being sure they
have the most high quality
product to sell, then they will be in
position to maximize their income
via the price side of their financial
profitability equation.

Anderson said, “I'd tell them
to make sure that they get back
into that corn and soybean
rotation, because that gives them
higher corn yields, lower cost per
bushel. It breaks the cycle for
disease and insects and that sort
of thing.”

“For the wheat producer,
worry more about producing
a high quality product that the
consumer wants rather than
price,” Anderson said. “Your
profit’s going to be made in
production, managing cost and
managing finances. Price within
reason will take care of itself.”

In the end Anderson said,
“You can make some marketing
decisions that cost you, but
it's difficult to make marketing
decisions that are going to
enhance the price. In other words,
beat the market. You make your
money in production and financial
management and managing
cost.”

At the end of the day, weather
and the decisions of other farmers
are the leading factors in grain
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IN THE DRIVERS SEAT
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Cow-calf producers in control as calendar

turns new year

STORY AND PHOTO BY SAMANTHA WARNER

FOR CATTLEMEN’S NEWS

Trying to figure out what to
add to your Christmas wish

list? If you'’re a cattle producer,
you might consider asking

for a good set of genetically
sound cows or heifers. Heck!
Even if you’re not in the cattle
business, it might be a good
time to put a couple high
quality heifers on your wish list,
according to the cattle market
outlook for the next few years.

The Future

According to Dr. Derrell
Peel, cattle numbers have been
declining for 15 of the last 17
years and now it’s time to start
rebuilding.

“This is a result of a
situation that’s been building for
a number of years,” Peel said.
“The last 3 years of drought is
the final straw ensuring that this
happens. We would have gone
through some of this same
stuff two years ago, except the
drought postponed it.”

The Oklahoma State
University agricultural
economics professor said the
U.S. herd size is just over 89

million head, but he believes
2013 is another liquidation
year and herd size will actually
drop to 88 million head at the
beginning of 2014.

Although the rebuilding
process is necessary, it is going
to cause tight beef supply and
higher cattle prices for the next
few years, Peel said.

“Current estimates show
domestic beef supplies
contracting by six percent,” said
Dr. Scott Brown, agricultural
economist, University of
Missouri-Columbia.

Peel said we usually see
one to three percent in supply
changes, so we’re talking about
a significantly bigger change in
2014.

“The reduction in 2014
supplies will likely reduce per
capita U.S. beef consumption by
another 3 pounds per person,”
Brown said. “That is the lowest
level of consumption we have
had for decades!”

If rebuilding starts in 2014
it could take until 2017 to reach
the numbers we were at before

the 2011 drought, Peel said. It
could take another two to four
years beyond that for cattle
numbers to balance with market
demands.

Good News

“The biggest potential
winner in all this when you don’t
have enough cattle and the
world wants more meat is the
cow-calf producer,” Peel said.
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“The industry is going to
continue to push record beef
prices to consumers,” Brown
said. “It is imperative to put a
consistent, high-quality product
in front of them.”

He went on to say, “The
next couple of years will be
some of the highest cattle prices
ever if no market disruptions
occur. Producers who want to
invest in their cowherd should
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“The cow-calf sector is in the
driver’s seat right now; they
control supply collectively.”
Peel went on to say
producers don’t need to worry
about what they’re going to sell
their product for, the revenue
will be there at record levels.
Producers, instead, need to
focus on the cost side.
“Currently, the drought
monitor map shows a better
situation than we have seen
in years regarding moisture
conditions in key cow-calf

- states,” Brown said. “Feed costs

" have come down substantially

~_from year ago levels and that

should drive a much brighter
financial picture for the cattle
industry in 2014.”

Advice for Producers

“I don't like (that) we have
record cattle prices because
of tight beef supplies,” Brown
said. “l worry about the loss of
infrastructure that is occurring in
the industry.”

Peel goes on to say
producers need to be prepared
to change the way they’ve
always done things.

Clearly there are major
changes forecasted for the
beef industry in the coming
years, and even with a brighter
financial picture in 2014,
producers need to plan carefully
for the future.
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think carefully about the genetic
change they want to make to
improve the value of their cattle
for many years to come. When
beef supplies begin to increase,
cattle prices will move lower and
producers need to be ready to
operate with lower cattle prices
three to four years down the
road.”

Peel said cost of production
is going to be a challenge
because herd rebuilding is
expensive. If producers aren’t
prepared to make production
management changes, Brown’s
loss of infrastructure fear could
cause major problems.

“Obviously inputs in general
continue to get more expensive,”
Peel said. “The challenge for
producers is managing that cost
of production as best you can
so these high prices turn into
decent profitability.”

Brown finished by saying,
“There is a lot of risk in cattle
markets! Consumer demand,
export markets, weather can
all cause the outlook to change
quickly and drastically. They
(producers) need to find ways to
reduce their risk to these large
market movers.”

So, what’s the bottom line?
Consider adding those cattle
to your Christmas list, but be
prepared to manage the risk
associated with a changing
cattle industry.



18

NOTICE:

OUT OF STATE BULLS CAN NO
LONGER BE SOLD AS GUARANTEED
SOUND BREEDERS UNLESS
THEY COME WITH A NEGATIVE
TRICH TEST PERFORMED

IN THE LAST 30 DAYS.
—Joplin Regional Stockyards
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Animal Health

at the Absolute
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Cydectin, 5.0 Liter

Cydectin, 10.0 Liter

Dectomax, 500 ml

Noromectin Plus Inj., 500 ml $132.95
Noromectin Inj., 500 ml $85.00
Cattlemaster Gold FP5, 25 Dose $55.07
One-Shot, 50 Dose

One-Shot, 10 Dose

Ultrabac 7 Som, 50 Dose

Electroid 7, 7 Way, 50 Dose

Permethrin 1%, Gallon

Agricillin (PennG), 250 ml

Ralgro Cart.

Synovex Cart.

Joplin Regional Stockyards Value Added
Sale Tags are Now Visual Only!
Available at

MAC’S
VET SUPPLY

We Ship or Deliver To Your Door!
601 Front Street « Monett, MO 65708

|-888-360-9588
417-235-6226

aced by sustained strong
performances by the Japan
and Hong Kong markets and a
rebound in Mexico, U.S. beef
exports in September remained
ahead of 2012 levels, according of $5.51 billion.
to statistics released by the
USDA and compiled by checkoff  industry aggressively pursued
contractor U.S. Meat Export
Federation (USMEF).
Powered by a 37 percent
jump in the volume of beef
exports to Japan, 65 percent to seeing exciting growth in both
Mexico and 102 percent to Hong
Kong, U.S. beef exports rose
nearly 5 percent in September

nearly 16 percent to Japan, 56
percent to Mexico, 182 percent
to Hong Kong and more than 41

www.joplinstockyards.com

ECONOMIC INDICATORS

Beef Exports Continue Upward
Japan, Mexico, Hong Kong power upward surge

the value of U.S. beef exports

“On the beef side, the

the opportunities available
for U.S. product when market

and Hong Kong, and we are

USMEF president and CEO.
“Strong competition in Japan is

and are up 1 percent for the year.  driving down our market share,
The value of those exports — up and access issues with Russia
continue to hamper our industry,
both in pork and beef.”

auctions

Sac River Farms - 100 Acres in 6 Parcels

NO RESERVE AUCTION - Dec 8th at 1:30pm

Prime Farm Land - 10-minutes West of Springfield, MO
Well-maintained 3BR home, pastures, hay fields,
improved bottom land, creeks, ponds and springs.

All parcels offer paved road frontage.

Located 1.5 Miles N. of 1-44 on Hwy T
OPEN HOUSE: Sundays 1-4pm, and 1-hour prior to auction

3% BROKER COMPENSATION

Cl-Auctions.com (918) 550-8118

Auctioneer LIC Ronn Cunningham Bates County #12

percent to South Korea — drove

up 14 percent for the month and
they remain 10 percent ahead of
the 2012 pace that set a record

access was expanded in Japan

those markets,” said Philip Seng,

COMMITTED TO AGRICULTURE

Today's farmers and ranchers have more challenges than
ever before. Understanding you and your specific needs is
the key to being an effective financial partner. We have a
dedicated team of Agricultural lenders to meet those

needs. Local lenders and local decisions — Arvest Bank.

Mike Chesnut Larry Shellhorn

MNeosho [417) 455-4400 lockwood (417) 232-5405
MMLS 85464093 MMLS #B01713

John Kleiboeker Tom Sears

Monett (417) 235-3226
NMLS# 1049521
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Maember FDIC LEnpeER

Miami [918) 541-24623
MMLS #930888
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Top beef markets

Japan remains the top
export market for U.S. beef in
2013. Exports to Japan are up
52 percent in volume (405.5
million pounds) and 35 percent
in value ($1.1 billion) for the
year, accounting for 21.3 percent
of the total volume of U.S. beef
exports and 24.2 percent of the
value.

The No. 2 volume market
for U.S. beef, Mexico took larger
volumes for four consecutive
months, with September exports
increasing nearly 65 percent in
volume (41.8 million pounds)
and 56 percent in value ($82
million) over year-ago levels. For
the year, it is down just 1 percent
in volume (330.4 million pounds)
and even in value at $641.7
million.

Canada remains a strong
market for U.S. beef, second
in value and third in volume for
the year at 294.9 million pounds
(up 6 percent) valued at $912.9
million (up 10 percent).

Other key beef export
markets for 2013 include:

1. Hong Kong: up 96

percent in volume (186.2
million pounds) and 137

percent in value ($530.9

million)

2. South Korea: down 19
percent in volume (167.4
million pounds) and 2
percent in value ($419
million)

3. Middle East: down 3
percent in volume (246.6
million pounds) and 18
percent in value ($211.8
million) for the year, with
the decline coming in
the competitive Egyptian
muscle cut market

4. Central/South America:
up 24 percent in volume
(71.7 million pounds)
and 15 percent in value
($113.7 million) led by
strong growth to Peru,
Chile and Colombia

5. Taiwan: up 135 percent
in volume (51.6 million
pounds) and 195 percent
in value ($185.7 million).

Complete export results
for U.S. beef, pork and lamb
are available online. For more
information about your beef
checkoff investment in foreign
marketing programs, visit
MyBeefCheckoff.com.

—Source: Cattlemen’s Beef
Board / MyBeefCheckoff.com
release.
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Cold Weather Care

Now is good time to winterize equipment
BY MELISA THOMAS FOR CATTLEMEN’S NEWS

As winter approaches and harvest and haying start to wind down,
now is the perfect time to winterize your equipment. Cold really
hasn't hit yet, but be assured, it will, and when it does you want your
equipment to be ready.

There are a couple of items to check at the end of the season to
make sure your equipment is up and running when you want it to be.

On your tractors, first and foremost, check your coolant. In cold
weather this is the lifeblood of your engine. Check your coolant level,
and test the coolant to make sure it will allow your engine to live
through the cold nights we are sure to have. Top off as necessary,
being sure to use coolant and not straight
water. It is acceptable to use coolant that
is already mixed with water (pre-mix) but
it is not advisable to add straight water
especially in the cold winter months. It is
important to remember that coolant has
a life span and that only adding without
checking for the freeze point may not be
enough to fully protect your investment.

Second, you need to check the battery

and battery cables. A really cold night could N
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Change the engine oil and filter. Remember that clean oil will help
reduce internal engine corrosion while being stored. Change fuel
and air filters and lubricate bearings to help maximize the life and
efficiency of your machines.

A number of area dealerships offer end of season inspections
for tractors and equipment. This is a way to get all potential issues
checked out and corrected before they cost both money and down
time later.

For non-tractor machinery, it is important to make sure that
all grain boxes are empty, as grain will attract rodents. If you are
preparing to store your hay baler over the winter, make sure there is
not a partial bale in the chamber as this will minimize rusting. Follow
the instruction manual for reducing pressure on the belts.

If all of these instructions are followed as equipment is stored for
the winter, the machinery should be ready to pull out of the barn and
into the field in spring.

—Melisa Thomas is corporate marketing director with Larson
Farm and Lawn.

wreak havoc on an already weak battery.
Cables that are corroded could also work
against you by draining the battery entirely.
Clean your cables as necessary and be
sure to change your battery as needed.
Some batteries will allow you to maintain
them by adding water to individual cells.
This type of battery requires distilled water

or water that has gone through a softener. It

is not advisable to use tap water.
If you do not use a particular tractor

regularly, then you should hook it to a trickle

charger as well. This will keep the battery
charged and ready to send current when
you are set to use the tractor.

If a tractor has a diesel engine, use a

fuel additive. There are two blends, summer
and winter. Be sure to add the winter for the

cold months. This should be added at least
with every tank of fuel. The purpose of the
additive is to keep the fuel from congealing.
It seems like an added cost at the time, but
will save money down the road. It is much
easier to add fuel conditioner before you
need it rather than after.

Also, if you are not using your
machinery regularly consider mouse
proofing it. Mice can cause major damage
to wiring and the electrical system as a
whole. There are a lot of mouse deterrents
on the market for just this job. Pick your
favorite and use it.

Washing your equipment is also a good
idea, and a general well-being inspection
is a must. Getting the old dirt and grime
off means fewer places for rust to start,
and helps keep your machinery looking
better longer. Inspect for broken or cracked
windows and worn parts and replace as
needed.

Tires should not be overlooked. Inspect
tires and inflate to the appropriate pressure
to avoid sidewall damage down the road.

Before putting it up for the winter is
also a good time to service your machinery.
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A proactive alternative for:
- Improved feed uptake

- Lower morbidity

- Lower mortality
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Year End Planning Ideas

Where can you save on this year’s taxes?
BY KEVIN J. NEWBOLD, CPA, FOR CATTLEMEN’S NEWS

s we get to the end of 2013,

there is still time to reduce
your 2013 tax bill and plan for
2014.

Defer Income to 2014:

If you expect your income
to be higher in 2013 than 2014
or expect your tax bracket to be
higher in 2013 than 2014, you

might benefit by deferring income
into 2014. Or if you expect to
be in a higher bracket in 2014
you might want to consider
accelerating income into 2013.

Self-employed Health Insur-

ance Premiums:
Self-employed individuals
are allowed to claim 100% of

Antibiotic
100 mg of tulathromycin/mL

calves to be processed for veal.
CAUTION

INDICATIONS
Beef and Non-lactating Dairy Cattle

associated with Moraxella bovis.

Swine
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Do not inject more than 10 mL per injection site.
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WARNINGS

FOR USE IN ANIMALS ONLY.
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STORAGE CONDITIONS
Store at or below 25°C (77°F).
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NADA 141-244, Approved by FDA

by:
Pfizer Animal Health
Division of Pfizer Inc, NY, NY 10017

To request a material safety data sheet call 1-800-733-5500.
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1-888-DRAXXIN or go to www.DRAXXIN.com
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(tulathromycin)
Injectable Solution
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injection in swine only. Not for use in female dairy cattle 20 months of age or older or in

Federal (USA) law restricts this drug to use by or on the order of a licensed veterinarian.

BRD -DRAXXIN Injectable Solution is indicated for the treatment of bovine respiratory disease (BRD)
associated with Mannheimia haemolytica, Pasteurella multocida, Histophilus somni, and Mycoplasma
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Mannheimia haemolytica, Pasteurella multocida, Histophilus somni, and Mycoplasma bovis.

IBK - DRAXXIN Injectable Solution is indicated for the treatment of infectious bovine keratoconjunctivitis (IBK)

Foot Rot-DRAXXIN Injectable Solution is indicated for the treatment of bovine foot rot (interdigital
necrobacillosis) associated with Fusobacterium necrophorum and Porphyromonas levii.
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Actinobacillus pleuropneumoniae, Pasteurella multocida, Bordetella bronchiseptica, Haemophilus parasuis, and
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The use of DRAXXIN Injectable Solution is contraindicated in animals previously found to be

Cattle intended for human consumption must not be slaughtered within 18 days from the last treatment.
Do not use in female dairy cattle 20 months of age or older. A withdrawal period has not been established
for this product in pre-ruminating calves. Do not use in calves to be processed for veal.

Swine intended for human consumption must not be slaughtered within 5 days from the last treatment.

The effects of DRAXXIN on bovine reproductive performance, pregnancy, and lactation have not been
determined. Subcutaneous injection can cause a transient local tissue reaction that may result in trim loss

The effects of DRAXXIN on porcine reproductive performance, pregnancy, and lactation have not been
determined. Intramuscular injection can cause a transient local tissue reaction that may result in trim loss

In one BRD field study, two calves treated with DRAXXIN at 2.5 mg/kg BW exhibited transient hypersalivation.
One of these calves also exhibited transient dyspnea, which may have been related to pneumonia.

In one field study, one out of 40 pigs treated with DRAXXIN at 2.5 mg/kg BW exhibited mild salivation that

DRAXXIN Injectable Solution is available in the following package sizes: 50 mL vial, 100 mL vial, 250 mL vial, 500

To report a suspected adverse reaction call 1-800-366-5288.

DRX12019
032906
Revised: May 2011

medical insurance premiums
paid for themselves, their spouse
and their dependents as an
above-the-line deduction.

Purchase Equipment:
Equipment purchases:
If you purchase equipment,
you may make a “Section 179
election”, which allows you to
expense otherwise depreciable
business property. For 2013,
you may elect to expense up to
$500,000 of equipment costs
if the asset is placed in service
during 2013. This amount
phases out with purchases
over $2,000,000. For 2014, the
dollar amounts for the “Section
179 election” are currently
scheduled to be $25,000, with a
phase-out amount of $200,000.
Careful timing of equipment
purchases can result in favorable
depreciation deductions in 2013.
Under the “half year convention”
you may take six months of
depreciation for equipment that
is placed in service on or before
year-end. If 40 percent or more
of the cost of equipment placed
in service occurs during the last
quarter of the year a “mid-quarter
convention” applies  which
reduces the deduction. One
popular strategy is to purchase
a vehicle for business purposes
that exceeds the depreciation
limits set by statute, meaning a
vehicle rated over 6,000 pounds.
By doing so the vehicle is not
subject to statutory dollar limits
of $11,160 for 2013, $11,360
in the case of vans and trucks.
However, SUV’s rated between
6,000 and 14,000 pounds gross
vehicle weight are limited to
expensing of $25,000.

Home office deduction:
Expenses attributable to
using a home office as a business
office are deductible under code
section 280a if they meet certain
requirements.
The office must be used:

a) As the principal place of
any business carried on by the
taxpayer;

b) As a place of business that
is used by patients, clients, or
customers in meeting or dealing
with the taxpayer in the normal
course of business, or

c) In connections with
the taxpayer’s business if the
taxpayer is using a separate
structure that is appurtenant to
but not attached to, the home.

Generally, a specific portion
of the taxpayer’s home must be
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used solely for the purpose of
carrying on a trade or business
in order to satisfy the exclusive
use test. This requirement is not
met if the portion is used for both
business and personal purposes.
The safe harbor amount is
calculated by taking the allowable
square footage by the prescribed
rate. The square footage cannot
exceed 300 square feet; the
prescribed rate is $5.00.

Credit for Employee Health
Insurance Expenses of Small

Employers:
For taxable years beginning
after 2009, eligible small

employers are allowed a credit for
certain expenditures to provide
health insurance coverage for
their employees.

Generally, employers with
10 or fewer full-time equivalent
employees and an average
annual per-employee wage
of $25,000 or less are eligible
for the full credit. The credit
amount begins to phase out
for employers with 11 full-time
employees or an average annual
per employee wage of more than
$25,000. The credit is phased out
completely for employers with
25 or more full time employees
or an average per employee
wage of $50,000 or more. The
credit amount is 35% of certain
contributions made to purchase
health insurance.

SHOP Exchanges:

Beginning in 2014, the
Small Business Health Options
Program begins to allow certain
small businesses to obtain
health insurance for their
employees through an exchange.
The program is designed for
employers with 50 or fewer full-
time equivalent employees.
Coverage must be offered to all
full-time employees working 30
or more hours per week. Each
state will have their own SHOP
marketplaces. Self-employed
persons with no employees
cannot use the SHOP exchange.

Drought Sales:

Livestock operators in 38
states will get additional time
to defer gain on livestock sales
because of drought. Producers in
counties on the IRS list of areas
still suffering severe drought have
until the end of 2014 to defer gain
by buying replacement livestock,
even if it is beyond the normal
four-year period to defer tax. The

CONTINUED ON PAGE 27
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PASTURE PROFITS

Timed Grazing Boosts Beef Per Acre
Ranching is more than grass, cows

With more pasture acreage
converted to crops,

livestock producers heard ways
to improve grazing gains at the
Missouri Forage and Grassland
Conference, Nov. 4-5 at Port
Arrowhead at Lake of the
Ozarks.

Management-intensive
grazing takes on new value,
making more pounds of meat
and milk per acre from remaining
pastures.

Topics ranged from replacing
toxic tall fescue grass with high-
performance novel-endophyte
varieties to how ranchers can
improve performance of land,
cattle and people.

Burke Teichert, general ranch
manager who supervises grazing
on thousands of acres in western
states, marveled at Missouri’s
advantage of 40 inches of rain
a year instead of 18 inches. On
his ranches, he plans to increase
grazing to two rotations a year.

In Missouri, producers return to
grazed paddocks as quickly as
21 days in good weather.

Management covers more
than grass and cows, Teichert
said. Ranching includes finance,
marketing and people. “If you
change one, you affect all.”

It’s difficult to be expert in all,
he said. “Call on others in areas
of inadequacies. Ask for help.”
Invest in attending meetings, he
said. He learns a lot from other
ranchers.

The best way to boost profits
is to cut overhead. “It’s hard to
do, because we like our stuff.”
That includes horses, trailers,
four-wheelers and pickups.

One dollar invested should
return two dollars instead of 50
cents, he said. “Cut spending
on things that rust, rot or
depreciate.”

Dollars invested in land and
cattle can boost ranch profits.
Increasing volume boosts

income, if costs are held in
check.

Grazing instead of haying
reduces need for equipment.
“Forage management profit
comes from grazing, not in
haying,” he said. If you need hay,
buy it or hire it harvested.

In starting his talk about
the people part of business,
Teichert asked: “How many of
you supervise people?” After
only a couple of hands went up,
he asked: “How many have a
wife and kids?” That brought a
chuckle from the group.

When he talked of acres of
grass per cow, those who had
been to the Missouri grazing
schools knew the benefits. With
rotational grazing, grass quality
goes up, gains improve and land
carries more COws.

“Profits improve when acres
per cow are cut and cows per
person increase,” he said. “It
takes less labor per cow to
manage 500 head in one herd
than 500 cows in five herds.”

As grazing improves, it’s
easier to add that one more cow.
She needs little more labor.

When asked how many
people for a cow herd, Teichert
said he aims for three people per
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2,000 cows. But, he added, that
requires contracting out haying
and fence building.

Teichert returned the second
day for more talk on ranching.
“Use a systems approach,” he
said. “But realize that a system
can't be rigid. A ranch contains
dynamic biological, economic
and social systems. It requires a
lifelong approach.”

One of his big advances was
adopting planned, time-controlled
grazing. Timing is biological,
not calendar time, he added.
With weather in the mix, no two
seasons are alike.

Grazing requires an astute
observer, Teichert said. “You
must learn quickly if a pasture
is overstocked or understocked.
Grass must be kept in vegetative
growth.

“Rigidity assures more failures
than successes,” he added.

“Cows must fit where they
are going to live.” He noted
that making too much genetic
progress, adding size, can lead
to declining production. “Cows
must live on what is there, with a
little help from you.” When grass

CONTINUED ON PAGE 24

COMING SOON

Joplin Regional Stockyards will soon be offering a new marketing opportunity for beef producers.
Our New COUNTRY CATTLE page on www.joplinstockyards.com is another innovative markerting tool for your future.

e Regaseal Machranty Lt
O e oz | alEialiE
i Vinloed = [ B Doy Wonher 1 () Coming tabrmed [T Abvesddy toppedd [ Latwut ieadlves = [ Apale = B oamaien o aiey [l vebest [mews = Bnea [ 1 et i W =

417-545-BEEF

frcicditinal wiltes & mmavatioe affroach

I-44 @ Exit 22 Carthage, MO




December 2013 www.joplinstockyards.com 23
Producers should work with their veterinarian to review

BUS'N Ess BE AT protocols and make necessary adjustments in animal health
management. Even with these changes, EXCENEL RTU EZ is still
backed by the Residue Free Guarantee™ in both cattle and swine.
Ready to GO EXCEN EL® RTU EZ “We're excited about the evolution of this important treatment
solution, but we need producers and veterinarians to pay special
attention to the meat withdrawal and injection restrictions,” said

NOW EaSIGr to Use Matt Nelson, senior marketing manager, cattle anti-infecti,ves,

Zoetis. “These changes are not dramatic, but we’re asking our

Zoetis introduces new formulation of popular customers to update their existing animal health systems when

anti_infective incorporating EXCENEL RTU EZ into protocols.”
An innovative, easier-to-use version of a popular anti-infective —Zoetis Animal Health Release
is now available for veterinarians and their cattle and

swine producer clients. Zoetis introduces EXCENEL® RTU EZ . .
(ceftiofur hydrochloride) Sterile Suspension with a lower viscosity WWW.|0p|InSIOC|(yu rds.com
formulation that improves syringeability by 40 percent.

“EXCENEL RTU has a 20-year history as an effective, fast-
acting treatment, offering a short meat . y
withdrawal for cattle and swine and zero
milk withholding for dairy cattle. Still, we
recognized there was an opportunity
to further improve syringeability to
help ease of use by veterinarians and
producers,” said Matthew Helpern,
marketing manager, swine injectable anti-
infectives, Zoetis. “The new formulation
was designed with our customers in
mind. EXCENEL RTU EZ is now easier
to get out of the bottle and into your
animals when they need it.”

To improve ease of use, EXCENEL
RTU EZ takes advantage of a lower
viscosity formula. With the improved
syringeability, users of EXCENEL RTU
EZ will only need to apply 60 percent
of the force required to administer the
previous formulation.

Producers and veterinarians will
especially notice the change during
colder weather.

The improved EXCENEL RTU EZ
offers the same approved uses for which
the brand is known. Veterinarians, as
well as their cattle and pork producer
clients, can use EXCENEL RTU EZ as an
effective solution for:

* Treatment of bovine respiratory
disease (BRD), pneumonia,
shipping fever

« Control and treatment of swine
respiratory disease (SRD)

* Treatment of foot rot (all cattle)

* Treatment of acute, postpartum
metritis (dairy cattle only) The Renewable Fuel Standard is boosting Missouri’s bottom line by:

. * Providing a competitively priced, superior feed alternative for cattle producers.
The only changes customers will

note are in the meat withdrawal for cattle
and the administration for swine.

* Lowering the cost of transportation Tuel by adding to the overall fuel supply.
» Generating tax revenue in rural communities to support schools and government services.
* Raising commodity prices to create opportunities for young people to return to the farm.

- For cattle, EXCENEL RTU EZ has When vou look at the big picture, the ethanol industry has created economic
a four'day meat withdrawal. opportunity for all of agriculture,
The new withdrawal period

is the same as NAXCEL® The Henewable Fuel Standard ensures ethanol gets a fair shake

(ceftiofur sodium) Sterile in the marketplace. And that's good for everyone's bottom line.

Powder and is still one of the Discover more at www. CattleAndCorn.org.
shortest in its class.

- For swine, do not inject more
than 5 mL of EXCENEL RTU
EZ per injection site.
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TIMED GRAZING ¢ CONTINUED
FROM PAGE 22

runs short, know when to feed
supplements.

You can't full-feed cows, he
said. “A little supplement, energy
and protein, can take rough
edges off of Mother Nature. Look
for times when a dollar spent
returns five dollars.”

Teichert kept coming back to
a previous theme. The best way
to better profits is through lower
costs.

It takes a while to learn that
cows can graze through a foot
of snow, Teichert said. But when
show piles up waist deep, you
must have a blizzard plan in
place.
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Know what you are going to
do, in advance.

The same applies to
a drought plan. Starting to
depopulate early in a dry time can
lead to less sell-off. Be ahead in
your thinking, he said.

MFGC holds an annual
conference, but sponsors grazing
schools across the state each
summer. The group also supports
youth events in pasture judging
and management.

The group’s latest work
includes the Alliance for
Grassland Renewal. It teaches
how to replace toxic tall fescue
with novel-endophyte varieties.

— Source: University of
Missouri Cooperative Media
Group

BUSINESS BEAT

Elanco Expands Vaccine Presence
with Titanium, Master Guard

lanco, the animal health

division of Eli Lilly and
Company (NYSE:LLY,
announced the company will
purchase the Titanium® and
Master Guard® brands from
AgriLabs®. These well-known
cattle vaccine brands will
complement Elanco’s growing
vaccine portfolio, including the
recently approved Viralign™
6, the only modified-live
combination vaccine to protect
against bovine viral diarrhea
(BVD) virus 1b, which is now
the most predominant BVD

virus strain in the United States.

Elanco will continue to
deliver these highly respected
brands in the same manner
producers have come to expect
and will work closely with
AgriLabs to ensure a seamless
transition. Elanco will support
all 2013 programs and pricing,
and customers should continue
to place orders through existing
channels.

“At Elanco, we are
committed to providing
innovative solutions to enhance
food production and companion
animal care. We are pleased
our growing vaccine portfolio
and pipeline will offer Elanco

customers a broader array of
options to better meet their
specific needs for disease
prevention,” said Jeff Simmons,
president, Elanco. “This is
another example of our effort to
provide Elanco customers with
greater value.”

In the next few decades,
global population is expected
to exceed 9 billion, and 3 billion
will move into the middle class,
the fastest middle class growth
in our history. With the growing
affluence, will come a 60
percent increase in demand for
meat, milk and eggs, according
to the U.N. Food and Agriculture
Organization.

“With beef stocks at
all-time lows and demand
outpacing dairy supply globally,
we must continue to provide
innovative solutions that will
help producers increase the
affordability and availability
of animal protein,” said Rob
Aukerman, president U.S.
operations at Elanco. “We have
diversified our portfolio and
sources of innovation to deliver
more options and solutions to
our customers.”

—Source: Elanco Animal
Health Release

Planning a Cow or Bull Sale?

Cattlemen’s News Has You Covered!

Reach 10,000 Producers in 8 States
Contact Mark Harmon today to place your ad

Email: markh@joplinstockyards.com or Call 417.548.2333
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Arvest Bank
Aschermann Charolais
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Barton Co. Feeders
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Mid Missouri Bank
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Ogden Horse Creek Ranch
On Location Lube
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Il wish to enroll in JRS Value Added Program

r — — — — _— e e e e — —

Vaccinations should be administered in the neck area following Beef Quality Assurance guidelines.
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Check Protocol: O JRS Calf /| O JRSVac 45/

O JRS Vac 45/ O JRS PVP
Vac Sourced / Weaned Sourced / Non-Sourced / Aged & Sourced

You are required to show vaccine receipts and complete this form 7 DAYS

PRIOR TO SALE DATE to:

JRS Value Added Enrollment, P.O. Box 634, Carthage, MO 64836 or fax to 417-548-2370: For more info or questions please
call Mark Harmon or Troy Watson at 417-548-2333. Info is also available on our website: www joplinsfockyards. com

-iZmErroxzm

RANCH/OPERATION INFORMATION
Name cattle will be check in as or sold as:

Owner/Manager

Address

City State

Zip

Phone Cell Fax

Field Representative

Location of where value added tags were purchased

VALUE ADDED SALE DATES

Thursday, January 2, 2014
Thursday, January 9, 2014

Marketing Information

Total Number of Head Enrolling {est) Steers

Weaning Date, if applicable (mm/dd/yy)

Heifers

Approximate Marketing Date (mm/dd/yy)

Birth dates of calves for producers in the GAM-1 or JRS/PVP program:

Birth date of oldest calf in group (mm/dd/yy)

Other Management Practice Information
Please check and date all that apply:

ODehomed
(date)

OBunk-broke OTank broke
(date) (date)

(example: 02/01/07 — 04/01//07)

Write date of administration for each product used in appropriate area, month and day.

PRODUCT ADMINISTERED

JRS Calf
Vac Sourced

JRS Vac 45
Weaned Sourced

JRS Vac 45

Non-Sourced
List Product
and Brand 1%t Dose Booster 1% Dose
Vaccine Protocol Name 1 Dose Date Date Date Date

Respiratory Virals X X X X X
IBR-BVD-PI3-BRSV

1*' Round MLV or Killed
Booster Dose MLV only

Booster
Date

Clostridial/Blackleg X X X X X

Haemophilus Somnus

(Optional )
Mannheimia (Pasteurella) X X X
Haemolytica
Parasite Control X X
(Dewormer)
Implant
Aged & Sourced | Aged & Sourced shots. Calves enrolling
List Product P
and Brand 1! Dose Booster in the Calf Vac program
Vaccine Protocol Name 1 Dose Date Date Date need to be processed

4-6 weeks prior to sell-
ing. Calves worked and
processed for the Vac
45 weaning period are

Respiratory Virals X X X

IBR-BVD-PI3-BRSV
1% Round MLV or Killed
Booster Dose MLV only

Clostridial/Blackleg X X X REQUIRED to have the
BOOSTER 2-5 weeks

HasmophllusiSomntis after first round of
(Optional)

Mannheimia (Pasteurella) X X shots.

Haemolytica

Parasite Control X

(Dewormer)

Implant

All males are to be guaranteed steers and all heifers are guaranteed “open”. If any bull(s) are found, seller will be billed
for the loss of the buyer; sellers of any bred heifer(s) will be given the option to take home the bred heifers or billed the
loss after the re-sale of bred heifer(s)

PRODUCTS ADMINISTRATED ACCORDING TO BQA GUIDELINES OYes

I certify that the calves listed meet or will meet JRS requirements and products have been or will be administered according to label directions and BQA guidelines. I
also certify that the information on this form is true and accurate.

Signature of either OWNER/MANAGER OR VETERINARIAN IS REQUIRED

Signature of Owner/Manager /Veterinarian Ranch/Operation Name Date

JRS Source and Age Verification Program
For Producers wanting to enroll in our Age and Source Verification, JRS has teamed up with Global Animal Management
(GAM) PVP (Process Verified Program) for age & sourced cattle.

No Premise number or on-site evaluation is required, only a simple 24 question form will need to be completed and faxed
or mailed to JRS. After filling out the questionnaire, a representative from GAM will contact you for any additional informa- _
tion pertaining to the questionnaire. This information will include calving records, bull turn-in date, farm product receipts,
etc. For any questions call Troy or Mark @ (417) 548-2333. _

Call JRS to obtain questionnaire.

|
e S |
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YEAR-END * CONTINUED
FROM PAGE 20

deferral period terminates at the
close of the first tax year after
their county is dropped from the
IRS list. To check eligibility see
Notice 2013-62.

Prepay feed, seed, fertilizer

or other supplies:

Cash-basis farmers and
ranchers can deduct prepaid
feed, seed, fertilizer or other
supplies in the year of payment if:

1. The advance payment is
not a deposit.

www.joplinstockyards.com 27

2. The payment is for a
business purpose.

3. The deduction does not
cause a material distortion of
income. However, no deduction is
allowed to a cash-basis taxpayer
in the year of prepayment for
advance payments of feed,
seed, fertilizer, or other supplies
to the extent those prepayments
exceed 50 percent of total
deductible farming expenses
(excluding prepaid supplies). As
always consult with your CPA or
tax preparer.

—Kevin Newbold is a certified
public accountant with Newbold
Newbold PC in Aurora.

30th Annual Spring Forage

Conference Set

for Springfield

Grazing expert Jim Gerrish to headline event

WHEN: Tues. Feb. 25, 2014

WHERE: University Plaza Hotel, Springfield, Mo.
REGISTRATION: $35 by Feb. 19; On-site $45

FOR MORE INFORMATION: 417.831-5246 or
www.springforageconference.com

North Central / Northwest Missouri

_‘sm Show-Me-Select™
Glhott Spns 0‘1"’""3

Bred Heifer Sale
1 p.m. | Dec. 21, 2013

Green City Livestock Marketing | Green City, Mo.
200 Head of Bred Heifers Seli

Mostly Angus or Angus Cross

* Guaranteed bred to calving-ease sires with expected calving dates.
+  Strict vaccination program.
» Scrict standards for reproductive soundness, pelvic size,

body condition and weight.

MOSTLY BRED Al TO: MOGCK Sure Shot, H A Image Maker 0415, Connealy
Right Answer 746, Mytty In Focus, Rito 954 of Rita 7E2 5050, S AV Bismarck,
Connealy In Focus 4925, S AV Final Answer 0035, Connealy In Sure 8524,
Hoover Dam, Circle A Image Maker 7463, RAB-MR Future Direction.

CONSIGNORS: Bennett Farms, Browning; McLain Cattle Farm, Meadville; Janet
Akers, Clinton; Glen Waters, Norborne; Bob & Alex Nuelle, Higginsville; Gatrel Land &
Cattle, Cowgill; Emberton Angus, Milan; Bob Price, Bethany; Terry Wynne, Galt; David

Clark, Edina; Mort & Son, Jamesport; Bill Richards, Keytesville; UMC Thompson
Research Center, Spikard.

For more information or catalog contact:
Gentrie Shafer (660)265-4541, shaferg@missouri.edu
Jim Humphrey (816)324-3147, humphreyjr@missouri.edu
www.extension.missouri.edu/sullivan
Pictures of heifers can be found at: http:/greencitylivestock.com n

Like us on Facebook:
https://www.facebook.com/missourismsbredheifer

JOPLIN REGIONAL STOCKYARDS

Process Verified Program Tags
for Value Added Sales

May be purchased from:

* JRS - Monday thru Thursday 8 to 4 pm
» Vet Office on Sale days (417) 548-3074
* Feed & More-Mt. Vernon (417) 471-1410

Only visual tag required for JRS Vac-45,
JRS Calf Vac and JRS Stocker Vac.
Age & Source / PVP qualifications & tags
are handled through JRS

For More Information Call
Mark Harmon or Troy Watson

417.548.2333

Value Added Sales:
Jan. 2,
Jan. 9,

2014
2014

FORMULATED WITH
JAlitech’ sOLUTIONS

US
R

THE FOUNDATION FOR PERFORMANCE

THROUGH NUTRITION

ALLTECH MISSOURI
3039 S. FORT AVE., SUITE C | SPRINGFIELD, MO 65807
(417)886-1000
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MARKET WATCH
Feeder Cattle & Calf Auction

November Receipts 25,023 ¢ Last Month 20,904 ¢ Last Year 22,017

November Video Sales
Video Sales from 11/04, 11/11 & 11/21 « Total Video Receipts: 3,731

The video auction is held directly following Joplin’s Regular Monday feeder cattle sale. General weighing conditions: For yearling cattle
loaded and weighed on the truck with a 2% shrink. Price slide will be .04 per Ib. if cattle weigh 1 to 50 Ibs over base weight; .06 per Ib. if
cattle weigh 51 to 90 Ibs. over the base weight; contract is voidable by agent or buyer if cattle are more than 90 Ibs over base weight. Gen-
eral weighing condtions on calves will be established on contract by seller and agent. Cattle weighed on the ground with certified scales will
be agreed upon by seller and agent.

Date:  South Central States Texas, Okla., MNew Mexico, Kansas, Mo.  Offering: 727

1104113
FEEDER STEERS MED & LG 1-2 FEEDER HEIFERS MED & LG 1-2
HEAD WT RANGE AVGWT PRICE RANGE AVG PRICE DELIVERY HEAD WT RANGE AVGWT  PRICE RANGE AVG PRICE DELIVERY
61 815 15 $159.50 $159.50 Curmant 165 925 975 $135.00 §$135.00 Current
55 900 200 $151.25 §151.25 Current 180 530 530 $170.00 $170.00 Apr Value Added
FEEDER HEIFERS MED & LG 1 Eastern States All States East of the Miss., La., & Ark.
HEAD WT RANGE AVG WT PRICE RANGE AVG PRICE DELIVERY FEEDER STEERS MED & LG 1-2
126 T8E 745 $147.75 $147.75 Current HEAD WT RANGE AVGWT  PRICE RANGE AVG PRICE DELIVERY
62 775 175 $160.00 5160,00 Current
62 8300 BOO 5158.75 5158.15 Current
Date:  South Central States Texas, Okla., New Mexico, Kansas, Mo.  Offering: 476 Eastern States All States East of the Miss., La., & Ark.
111113
FEEDER STEERS MED & LG 1-2 FEEDER STEERS MED & LG 1-2
HEAD WT RANGE AVG WT PRICE RANGE AVG PRICE DELIVERY HEAD WT RANGE AVGWT PRICE RANGE AVG PRICE DELIVERY
62 805 805 $161.50 $161.50 Current 106 900 G900 $150.00 $150,00 Current
56 400 900 £151.00 $1561.00 Mev-Dac FEEDER HEIFERS MED & LG 1-2
FEEDER HEIFERS MED & LG 1 HEAD WT RANGE AVGWT PRICE RAMGE AVG PRICE DELIVERY
HEAD WT RANGE AVG WT PRICE RANGE AVG PRICE DELIVERY 186 ira T75 $147.50 514750 Current
GG T80 750 $152.00 $152.00 Current
Date:  South Central States Texas, Okla., New Mexico, Kansas, Mo.  Offering: 2523
1112113
FEEDER STEERS MED&LG1 FEEDER STEERS MED & LG 2
HEAD WT RANGE AVGWT PRICE RANGE AVG PRICE DELIVERY HEAD WT RANGE AVGWT  PRICE RANGE AVG PRICE DELIVERY
o0 850 850 $150.00 £159.00 Curmrant 58 850 BS0 $149.00 £149.00 Jan
148 675 675 $168.75 $168.75 Dec FEEDER HEIFERS MED & LG1
62 8300 B00 $158.25 $158.25 Dec HEAD WT RANGE AVGWT PRICE RANGE AVG PRICE DELIVERY
59 850 850 $152.00 $152.00 Feb 80 650 650 $160.50 $160.50 Curment
219 685 241 $1T0.50-5172.25 $17M.67 Apr (. [E] 15 $154.50 $154.50 Dec
65 175 175 $160.00 £160.00 Apr FEEDER HEIFERS MED & LG 1-2
56 900 900 $152.50 $152.50 Jun HEAD WT RANGE AVGWT PRICE RANGE AVG PRICE DELIVERY
70 750 750 £150.10 215010 Current
FEEDER STEERS MED & LG 1-2 132 (K] 135 $150.50 $150.50 Dac
HEAD WT RANGE AVGWT PRICE RANGE AVG PRICE DELIVERY 65 FEE] ] $145.50 $145.50 Jan
G2 805 805 $163.10 $163.10 Current £5 ] 775 $144.00 £144.00 Mkar
231 B350-B75 863 §$157 50-5158.10 515781 Currant 63 800 BOO 5144.75 §144.75 May
56 400 400 $155.50 $155.50 Current Eastern States All States East of the Miss., La., & Ark.
197 750 T80 $159.50-5161.00 $160.01 Dec FEEDER STEERS MED & LG 1
124 805 B05 $161.25 $161.25 Dec HEAD WT RANGE AVGWT PRICE RANGE AVG PRICE DELIVERY
184 825 825 $153.00-5156.50 $154.18 Jan 62 800 BOOD S157.75 S157.75 Dec
1T 850 850 $151.75 $151.75 Mar FEEDER STEERS MED & LG 1-2
58 850 B850 $157.00 $157.00 Jun HEAD WT RANGE AVGWT PRICE RANGE AVG PRICE DELIVERY
114 875 BTS $156.35 $156.35 Jun

JRS Sale Day Market Phone: (417)548-2012 - Mondays (Rick Huffman) & Wednesdays (Don Kleiboeker). Market Information Provided By:
Tony Hancock Mo. Department of Agriculture Market News Service. Market News Hotline (573)522-9244 « Sale Day Market Reporter (417)548-2012

Tune in to the JRS Market Report

Monday

TODAY'S - :

12:40 p.m. 773 KRMO z,

Wednesday R RN " KKOW

4.7 12:40 p.m. M-F 9:55-10:05 860 AM
=COUNTRY'S BEST=
during break before AgriTalk
Monday 11:38 a.m. Monday AM 900 ( urmlﬁ/‘r;;ll: Nzo‘:l":-loﬁ:l alk) Monday 12:50 p.m. & 4:45 p.m.

Wednesday 11:38 a.m. 12:15 p.m. Wednesday 12:50 p.m. & 4:45 p.m.

Wednesday m (during Farming in the Four States)
12:15 p.m. T/Th Noon Hour (after news block)
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Livestock Lease Agreements

a New Option

Owner, tenant should work together
to determine lease provisions

BY LINDA GEIST

Ider farmers and young

farmers strapped for capital
are teaming up in increasing
numbers to form livestock lease
alliances.

“Leasing land is common.
Why not cattle?” said University
of Missouri Extension
agribusiness specialist Mary
Sobba.

Young producers who may
not have adequate finances
are working with ready-to-retire
producers to share income and
profits on cattle by sharing land,
machinery, breeding stock, labor,
seed, fertilizer and other costs.

Sobba suggests that
producers and would-be
producers test the fairness of
a lease by using a two-column
worksheet, one for the landowner
and one for the tenant.

Owners can cash lease beef
cows, or the owner could furnish

a set of bred cows or heifers for
a predetermined lease price. The
operator receives the livestock,
cares for and manages the
animals, keeps a percent of the
calf crop, and returns the cows
to the owner at the end of the
lease.

Ways to determine cash
rental rates are livestock
ownership costs, livestock owner
net share, rent and operator’s net
return to livestock.

Some considerations include
fence repair, bull expense, how
and when cows are culled and
sold, how and when calves are
sold, and replacement females.

Owners and tenants also
should decide the length of
the lease, incentives for lower
death loss and higher calving
percentages, and provisions for
drought and disaster.

—University of Missouri
Cooperative Media Group
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ON THE CALENDAR

Missouri Cattlemen to Meet
Jan. 2-4 at Lake of the 0zarks

Registration underway for annual event

he 2014 Missouri

Cattlemen’s Association
(MCA) Convention and Trade
Show will take place at the
Tan-Tar-A Resort, Lake of the
Ozarks, Mo. Jan. 2-4, 2014.
MCA Vice-President Janet
Akers said the 46th convention
will be a chance for producers
across the state to learn from
each other, listen to agricultural
professionals and enjoy a trade
show focusing on the cattle
industry.

“This is a great opportunity
for cattlemen from all parts of
Missouri to reflect on the year
and take home new information
for the year to come,” said
Akers. “l encourage anyone
(who is) a part of the industry to
take advantage of the speakers
and trade show. You do not
have to be a MCA member to

participate. Last year, we had
good attendance and we expect
the 2014 convention to be
another great year.”

The three-day conference
will kick off with a welcome
reception and dance. Other
events, such as Cattlemen’s
College and the Cattlemen’s
Chuck Wagon Luncheon will
provide both an inside look at
the industry and entertainment
for the whole family.

Pre-registration for a
discounted price concludes Dec.
13. To register online and see
the 2014 convention schedule,
click here. For more information,
please contact MCA at (573)
499-9162 or katiesteen@
mocattle.com.

—Source: Missouri
Cattlemen’s Association release.

tore for Your Cattle
ommingle

p._..

C

\\ Groups together cattle from small producers
in one lot to offer buyers larger selection

JRS commingled

4,237 head of cattle

for 771 producers
since Sept. 2013

Call 41 7.548.23 33 for details

NO COMMINGLING CHARGE
FOR CUSTOMER
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semen  Registered Angus Bulls
Tested.

Jim Pipkin
417-732-8552

‘Select Sires, lni: |
| Kent Daniels "

spemarrzmg inTimed A.1. Ereedmg

Neushu, MO
b (R 417-343- 6157 |
!'_kdanlgfs.ﬁssma@gmgll.cj?m
Chute-Side Service * Liquid Nitrogen
Semen & Breeding Supplies

Conception. Calving Ense. Carcass. Cows.

&B?l“ Stronger to Last Longer ]

Trailer Mfg. Co.. Inc.

Your New Gooseneck Dealer Is:

B & B Sales & Service

Bolivar, Missouri 65613 seneck

417-326-6221

J.L. RATCLIFF - OWNER
HEATH KOHLER - RANCH MGR.

BATCLIFF (918) 244-8025 Cell

RANCHES (918) 256-5561 Of.
PO. Box 402 Ranch-Ready Bulls & Functional Females

Vinita, 0K 74301 Genetics to Build a Herd On!

heath@ratcliffranch.com | wwv;.ratdiffranches.tom

Reg. Beefmaster
Bulls for Sale

Red, Black, Horned, Polled
Low Birthweights, great EPD’s
Vaughn Family Farms
Mount Vernon, MO
Call John Long 417.254.4911

" NEW SETOF BULLS
OFF FORAGE TEST
SimAngus, Balancers (GvXAn)

30 head ready for service, 18 mos., docile
Feedlot buyers prefer feeder cattle from these bulls
QUALITY FALL BRED HEIFERS AVAILABLE

Harriman Santa Fe (Bob) | Montrose, Mo
\660/492—2504 | bharriman39@hotmai|.com/

Does your electric brander
not heat well in cool weather
or windy conditions?

Ours works—
WE GUARANTEE IT!
1 Letter................. $100
2 Letters................ $110
3 Letters................ $120
design. It 800-222-9628
leaves factory Fax 800-267-4055
in24 hours.  www.huskybrandingirons.com

Fax us your

east of Buddy’s Auto Salvage.

near the Carthage Underground.

Blevins Asphalt Construction Co., is now accepting

asphalt shingle tear-offs at our facilities listed below:
1) Intersection of Highway 60 and James River Expressway Springfield, Mo, 200’

2) North of Carthage, Mo. @ Civil War Road and Highway 71 intersection,

SHINGLE TEAR-OFF AND NEW ROOF SCRAPS
Please NO garbage. Limited wood, metal, nails, etc. A loader & attendant are on site
for trailer removal & assistance. Cash only, charge accounts available.

For questions please call: 417-466-3758, ask for Adam or Efton. www.blevinsasphalt.com

JOPLIN TRUSS

/‘(7\:7'\

PROMPT, RELIABLE SERVICE
2 Locations to Serve You

Hwy 86 Hwy 96
Stark City, MO Sarcoxie, MO
(417)472-6800 (417)246-5215

1-800-695-1991 1-800-695-6371

AC-DC Hay Company

Specializing in your hay needs

Need Hay?

Prairie ~ Alfalfa ~ Straw ~ Brome
Tony Carpenter
208 North NN Hwy
Lamar, MO 64726
Call: 417.448.7883

OGDEN

HORSE CREEK
RANCH

KO Reg. Angus Bulls | AI Bred Heifers
Bred Cows & Pairs | Quarter Horses

Trevon Kenny

417-366-0363 417-466-8176

Cody Washam

Cell: 417-489-5450 Email: cwhsangus@hotmail.com
Dereck Washam Cell: 417-489-5850

attle Prepar: ation
Cattle Consulting

ON THE CALENDAR
KOMA Beef Conference Jan. 14

JRS to host annual four-state meeting

f you've ever wondered how Other presentations will focus

animal welfare, beef quality on 2014 economic outlook
assurance and beef production  and beef herd expansion;
all fit together, you’ll want alternative feedstuffs; estrus
to make plans to attend the synchronization and artificial
KOMA (4-State) Beef Cattle insemination; baleage; JRS
Conference is slated for 3 p.m.  cattle commingling program;
Jan. 14 at Joplin Regional and cattle video marketing.
Stockyards, 1-44 and Exit 22, A trade show will also be
Carthage, Mo. featured. Registration begins

Kansas State University at 3 p.m. Additional conference

Beef Cattle Institute Director, information is available online
Dr. Dave Rethorst will deliver at http://extension.missouri.edu/
the keynote address on cedar or by calling the Cedar
how animal welfare, beef County Extension Center in
quality assurance and beef Stockton, Mo., at 417-276-3313.

production all fit together.

Event Roundup

December

14 Finley Bros. Cattle Co. Complete Dispersal Sale of Angus
Cattle & Equipment » Joplin Regional Stockyards,
Carthage, Mo. * PH: 918-540-4973

18 Last sale of 2013 at Joplin Regional Stockyards

19-31 JOPLIN REGIONAL STOCKYARDS CLOSED

January

1 Joplin Regional Stockyards Open to Receive Cattle

2 Regular Feeder Cattle, Yearling & Value Added Sale
Joplin Regional Stockyards, Carthage, Mo.
PH: 417-548-2333

2-4 Missouri Cattlemen’s Association Annual Convention &
Trade Show + Tan-Tar-A, Osage Beach, Mo.
PH: 573-499-9162

6 Regular Feeder Cattle Auction « Joplin Regional Stockyards
Carthage, Mo. « PH: 417-548-2333

9 Value Added Feeder Calf Sale + Joplin Regional Stockyards
Carthage, Mo. * PH: 417-548-2333

14 3 p.m. KOMA Beef Conference « Joplin Regional
Stockyards, Carthage, Mo. « PH: 417-548-2333

23 Barton County Soils & Crops Conference
Thiebaud Auditorium, Lamar, Mo.

February

4-7 2014 Cattle Industry Convention « Nashville, Tenn.
FMI: www.beefusa.org

25 30th Annual Southwest Missouri Spring Forage Conference
University Plaza Hotel, Springfield, Mo.
PH: 417-831-5246, ext. 3

}&‘" Missouri Farmers Care

www. MoFarmersCare.com

Z’ayﬂee' {1 Where did
1 your $go?

Kay Dee Feed Ifnmpan',r. Amerlca’s

largest iIndependent manufacturer of . -
mineral and proteln supplements, Is Contact the Missouri Beef

_ seeking expansion In your area. |ndustry Council at:
: Please contact us lor informalion on how o -
¢ distribute Kay Dee products. Call 800-831-4815 = 573.817.0899 or

or email customersupportifkay-flo.com. : www_mobeef_com
www. kaydeefeed.com :
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|12 MONTH COW CARE PROGRAM :

THE Economic QuTLoOK FOR FUTURE Cow/CALF PrRoDucTION Is PosiTivE. Cows NEED To BE
IN ADEQUATE BoDY CONDITION AND NUTRITIONAL STATUS TO OPTIMIZE REPRODUCTIVE PERFOR-
MANCE & EcoNoMIC RETURNS. CONSIDER THESE MANAGEMENT STRATEGIES:

+ Late fall-calving cows are in peak lactation & nutrient requirements—feed accordingly!

+ Feed to maintain or improve condition on cows prior to calving and winter—It's easier and
more cost effective!

+ Consider “Sustained Nutrition®” 12 Month Cow Care Supplementation—It provides even
greater convenience, performance and profit potential!

+ Feed To Maximize Use of Your Forages—Purina® has controlled intake feeding programs to
improve utilization of your forages—regardless of quality or quantity!

Accuration® Accuration®Block Sup-R-Block® : Rangeland®
Range Supplement Accuration® Tub Sup-R-Block® Tub AchL_lrat_gm@ Tubs
iqui
o o

e — — v —

=% PURINA And...Don’t Forget The Minerals! [

A "
WINDERHIN Balanced mineral nutrition is important for forage utilization, | g
performance and health in your cow herd!

e e

H B -
ALTOSID’ IGR FEED-THRU ) =
Peaceful. Profitable. Horn fly free. . . ‘ Diﬂl‘l‘lﬂl‘ld '“"

To learn more about these products and programs visit your local dealer:

AsH GRovg, MO EXETER, MO MonEeTT, MO SPRINGFIELD, MO
Gordon's Feed & Pet Barry County Farmers Coop Main Street Feed Main Street Feed
(417)751-3888 (417)835-3465 (417) 235-6680 (417) 869-5384
www.gordonsfeedandpet.com barrycountycoop@ymail.com msf@mo-net.com msf266@msn.com

BuFFaLo, MO GREENFIELD, MO MounT VERNON, MO STARK CiTY, MO
Headings Bros. Feed Gordon’s Feed & Pet Feed & More Country Store Barry County Farmers Coop
(417) 733-9315 or 733-2944 (417)637-2730 (417)471-1410 417-638-5513
www.gordonsfeedandpet.com www.feedandmorecountrystore.com

CHouTEAU, OK JASPER, MO ROGERSVILLE, MO WESTVILLE, OK
L & S Feed & Supply Maneval, Inc Grain & Feed Gordon's Feed & Pet L& S Feed & Supply
(918) 476-7234 (417) 394-2121 (417)753-8646 (918) 723-4545
carmaneval@yahoo.com www.gordonsfeedandpet.com

DEeRFIELD, MO MARSHFIELD, MO SHELDON, MO PURINA ANIMAL NUTRITION:
, Midwest Fertilizer Gordon’s Feed & Pet Midwest Fertilizer Bud Mareth  (417) 880-1152
1% ' (417) 966-7303 (417) 468-5055 (417) 884-2870 Mark Grotheer (417) 825-3570
ni N *" o forknerkyle@gmail.com www.gordonsfeedandpet.com cdahmer.midwest@yahoo.com Wayne Hurst (405) 250-6700

i i,

b www.CattleNutrition.com il
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PROVEN 500,000 TIMES

O\ LM

IVIFA
HEALTH
U TRACK

IBEEEIACTIANGE

Check out your nearby MFA supplier for more information
on MFA Health Track, or visit www.mfa-inc.com MADE FOR AGRICULTURE




